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AFTER PENNSYLVANIA FIRE.| RAN Organized 1853 
MAY HAVE TO LEAVE COLORADO | xy Z, THE HOME 
OMnepert Ie Padded—President | Samet 3 Insurance # Company 
Benson Denies Accusation. ys 
New York 
uns: tecslnes Sheince at Pon. Elbridge G. Snow, President 


adelphia, by representatives of the i MAIN OFFICE, 56 CEDAR STREET 


Colorado Insurance Department, had 

disclosed gross inaccuracies in its - CASH CAPITAL. $3,000,000. a 
latest sworn report, Insurance Com- Assets, January Ist, 1907 $20,839,174 
missioner Rittenhouse, writing from | Liabilities (including capital) 13,430,819 
Denver under date of the 2nd inst.,| Net Surplus over all liabilities 7,408,355 
gave the management of the corpora- SURPLUS AS REGARDS POLICY HOLDERS, $10,408,355. 

tion fifteen days in which to show l ] 
cause why its Colorado license should | Insures against loss of real and personal property. renta 
not be recalled, for a period of six | income, use and occupancy, earned profits and 


months. > 
Col. R. Dale Benson, president of the | commissions by 


Pennsylvania | rs, omnes — _ Fire, Lightning, Wind-storm and 
commissioner’s charge of asset pad- 
ding cannot be sustained, and is de- Inland Transportation RisKs 
fining his position in a communication ——— 
to Mr. Rittenhouse. President Benson 
had anticipated that the commission- 
er’s report on the company would not 
have been made public, until oppor- 
tunity had been given the manage- 
ment to be heard in explanation. He 
was greatly surprised when the con- 
trary course was taken by Mr. Ritten- 
house. 

Addressing Col. Benson, the insur- | 


sioner said: S40 E d 
Myon hare vowed the ws of tis| IWOFtKh British ees” gale 


State, and induced this and other de- 
partments to believe that your ad- 
mitted assets were nearly $400,000 


more than they weamy were. | and Mercantile 


“The fact that both vou and your 
company stand high in the insurance 
world furnishes no excuse for your 
offense—on the contrary, it but em- I C 
yhasizes the lack of an excuse for 
came action.” Established 1809 n/urance 0. 
Reinsurance of Union Fire. 
Elsewhere in this issue is recited | 
the history of the re-insurance had 
by the Union of Philadelphia upon 
its San Francisco business, a matter 
that excited no little curiosity at the 
time, company managers who are 
usually posted as to the inner work- | 
ings of the business, being complete- | 
ly mystified in the matter. It de- 
veloped that the first named corpora- | 
tion was heavily indebted to the 
Pennsylvania Fire for conflagration 
losses, the liability amounting to | 
nearly $530,000, which to quote Mr. | 
Rittenhouse: 
“It had been transferred from the | ' 
Union company to a holding company | Liability — * Accident 
known as the General Trust Co., with | : _ nie 
vour consent. and that the General : - isabilit 
Trust Co., which held the rr Boiler \ ee j y 
the Union Company. had paid $150.- | ce 
000 on the principal, leaving a bal- Plate Glass ABE Corp ay POR Fly Wheel 
ance, including interest, due on Dec. . 
31. 1906, of $390,722.86. 
“You also informed me that the 
trust company, in accordance with a | 
contract, had given you as collateral | 
to protect this claim, 8,400 shares, or | 
84 per cent of the canital stock of 
the Union Fire, and that the trust 
company had defaulted on its second 
payment. Under the contract you | 
now had the right to dispose of the 
stock, or to purchase it to safisfy this 
claim. While you had not acted up- 
on this right, the ownership of the 
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Asserting that a critical examina. 
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DISCUSS LECISLATION. 


OHIO SOLONS INTERESTED. 


Range of Subjects Intelligently Con- 
sidered—Little Likelihood of 
Radical Action. 

The public meeting of the Joint 
Committee of the Ohio House and 
Senate respecting insurance legisla- 
tion called for October 29, at Colum 
bus, seemed somewhat of a frost at 
the time for opening the firct session 
but few being in attendance, C1air 
man Stewart explained the reason for 
the delay and announced the first 
session for 1:30 in the afternoon. At 
the stated hour a fairly good repre 

sentation were on hand. 

The first person to be heard was 
E. G. Robinson, of Mansfield, O., rep 
resenting the Masonic Provident. Mr 
Robinson called attention to a handi- 
cap experienced by his and other 
similar companies in competing with 
organizations of adjoining States 
which have the right to include a 
burial benefit not to exceed $100 in 
their accident polici He callel at- 
tention to the fa:t that policies were 
sold largely among the laboring or 
industrial class and that a _ burial 
fund was a great advantage to the 
assured. From the company view- 
point, Mr. Robinson stated that the 
lapse rate, ranging from 50 to 80 per 
cent. was one of the serious problems 
to contend with, and it is general 
ly believed that the introduction of 
a provision of this nature would have 
a tendency to encourage persistency 
among policyholders 

Against Burial Leagues. 

Charles Pretzman. of Columbus, rep 
resenting the Ohio Association of 
Funeral Directors, asked that legisla 
tion be enacted preventing the opera- 
tions of numerous “Burial Leagues” 
scattered throughout Ohio. These in- 
stitutions claim to operate in a free 
lance style, reporting to no State de- 
partment Mr. Pretzman held that 
it was insurance and that a law should 
be passed compelling them to report 
to the Insurance Department. A sys- 
tem of the nature, he said, opens place 
for extensive graft. First, instead of 
giving the $100 which was promised 
they claim to give its worth in fun- 
eral benefits Each association has 
its official undertaker and business 
must be transacted through him 
Thus the bereaved family is complete- 
ly at the mercy of one man. The 
cost of the funeral ranges from $19 
to $50. and if any complaint is regis- 
tered it is stated that this outfit rep 
resents the provision made: if it is 
desired on a more elaborate scale it 
can be secured by the payment of 
from $50 to $75 additional 

It opens the way for graft again 
because no provision is made for the 
people who put up the money. The 
net cost is in excess of what is 
charged for insurance in regular com- 
panies. but in the latter adequate 
provision is made to cover the risks 
assumed. In the scheme operated by 
burial leagues, two or three times 
the natural cost is exacted, but no 
provision made for reserves. 

Made a Fortune and Busted. 

Mr. Pretzman called attention to 
the fact that the first Ohio league 
was founded by one Harrison. who 
sold copyrights. He made a fortune 
out of his scheme and his concern 





2 
finally busted, leaving thousands of 
people stranded without the protec- 


tion which they had been paying for. 
The Attorney General of Indiana has 
held that associations of this nature 
conflict with the laws of the State, 
while in Kansas, they grew to such 
an alarming proportion that it was 
necessary to wipe them out of the 
State entirely. In his opinion Ohio, 
which is completely overrun with 
them is the only State which does not 
attempt to regulate their conduct. He 
urged the restoration of the law in 
force prior to March 29, 1904, as a 
remedy for the evil, 

Capt. Billow, of Akron, supplement- 
ed the above by pointing out the sim- 
ple method by which such organiza- 
tions are started. 

To Retain Quinquennial 

Actuary Sanderson from the Home 
Office of the Canada Life, Frank B. 
Carr general agent at Cleveland, N. 
H. Davis. Cincinnati, and J. D. Me- 
Calmont, Columbus, appeared before 
the committee to secure a modifica- 
tion which would permit the company 
to continue its quinquennial or five- 


Dividends. 


year dividend system, Mr. Sander- 
son pointed out that while only a 
small percentage of his company’s 
business was in Ohio, it would be 
necessary in order to comply with 
the proposed law, to change the en- 
tire method of paying dividends. He 
also called attention to the fact that 
his company paid accumulated divi- 
dends should the assured die before 


the five year period came around. 
Plea for Assessmentism. 

R. D. Moffet, of Springfield, appear- 
before the committee in behalf of 
insurance as transacted by his 
the Bankers’ Life of Des 
He reviewed its continued 
growth, low net cost to the assured 
and the injustice of any law which 
would forbid an institution of this 
nature to exist. 

Speaking of the Bankers’ Life, he 
said its success was due to low ex- 
pense of conducting business; age 
limitation; restriction regards oc- 
cupation and territory, careful 


ed 
life 
com pany 
Moines. 


as 


selec- 


tion eid the increasing guarantee 
fund. Asked as to the basis of rate 


he said it was taken from the com- 
bined experience of 25 legal reserve 
companies, 

Frank D. Shera, of Indianapolis, 
representative of the National Insur- 
ance Association of Des Moines, also 
spoke on this subject. He claimed 
that it was unjust to keep his com- 
pany out of Ohio. This he said was 
due to the law limiting expenses to 
30 per cent., which, under the low 
premium charged by his company, 
was severe upon it. 

New Theories Advanced. 

Shera said that his company 
confidence as to the future 
success ‘achieved by the 
Life. At this point Com- 
missioner Vorys commenced a series 
of questions which made the matter 
quite interesting. The speaker hav- 
ing referred to 28 years as being suf- 


Mr. 
based its 
upon the 
Bankers’ 


ficient time to demonstrate the sta- 
bility of an institution, Mr. Vorys 
called attention to instances which 
proved the contrary. After consider- 


able quibbling Mr. Shera stated, “It 
is sufficient guarantee for our genera- 
tion and we are not concerned with 
the next.” 

Another theory advanced was that 
lapses improved the strength of a 
life insurance company. Heretofore 
it has been assumed that lapses were 
costly, and, in fact, many home office 
managers have pondered themselves 
gray trying to devise Some way where- 
by the lapsed ratio may be kept down, 
Mr. Shera’s idea is that it reduces the 
mortality hazard, the insured not be- 
ing as good a risk when he drops out 
as when he went in. Heretofore it 
has been held that only the good risks 
drop out, those feeling the absolute 
need of life insurance protection from 
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a physical standpoint holding on. It 
was also stated that the surrender 
charge in the way of forfeited guar- 
antee fee was advantageous to the 
association. It was clearly evident 
that the talk with Mr, Shera was not 
well received by the committee or 
Mr. Vorys. W. M. McCoy, of De- 
troit, also gave a talk upon assess- 
ment insurance, 

W. C. Baldwin, president of the 
Pittsburgh Life ‘and Trust, addressed 
the committee relative to stock propo- 


sitions which appeared in our issue 
of last week, and policy valuations, 
which address appears elsewhere in 


this number. 

The meeting of October 
with an address by Harry Arnold, of 
the Midland Mutual Life. He spoke 
principally of the taxation of invest- 
ments in Ohio. In this respect he 
holds that the Buckeye State occu- 
pies a unique position. In his opin- 
ion capital and surplus only should 
be taxed. 

Mr. Arnold also referred to the need 
of a uniform method of service upon 
insurance companies. Heretofore com- 
panies have appointed the superin- 
tendents of insurance, general agents, 
attorneys, etc. The best method 
would be for all companies to desig- 
nate the superintendent of insurance 


30 opened 


for acceptance of service. Superin- 
tendent Vorys explained that a Dill 
had already been prepared covering 


this point 

President Clark of Union Central. 

Jessie R. Clark, president of the 
Union Central Life, called ‘attention 
to the provision in standard form 
policies stipulating what interest 
should be charged on policy loans 
and its possible dangers. The Union 
Central, he said, started out with the 
idea of making uniform rates but 
soon found out its mistake. Under 
the Louisiana case against the Met 
ropolitan Life, for instance, a policy 
loan may be taxed from two to three 
per cent. Under such a ruling policy- 
holders of other States would contri- 
bute 6 per cent. interest, while in 
Louisiana they would contribute 6 
per cent. from two to three per 
cent. In his opinion the specific rate 
should be dropped out. 

Another necessary change is as 
regard reinsurance of other companies, 
The present method of giving notice 
to all policyholders is prohibitive. 
Mr. Clark said the Union Central had 


less 


no notion of going into the reinsur- 
ing business. His talk relative to 
participating and  non-participating 


policies was somewhat along the lines 
of that of Vice-President Paul E. 
Williams, of the Union Central, sub- 
stantial portions of which appear 
elsewhere, 

New York’s Queer Action. 

R. L. Cox, secretary of the Life 
Presidents’ Association and a mem- 
ber of the Armstrong Committee, was 
present at the hearing and addressed 
the body. He said that one of the 
queer things about the New York 
State law was its discrimination 
against home companies. At first, he 
said, it was desired to legislate for 
all States and the first draft of the 
proposed laws was along this line. 
When it was discovered that this was 
impossible, the pendulum swung to 
the other extreme. Of this account, 
he said, there are serious problems 
confronting the New York legisla- 
ture to right the wrongs imposed. 
Consequently other States should 
move cautiously. 

Remedying the Armstrong. Laws. 

While not generally known it is a 
fact that members of the New York 
legislature are making inquiry from 
officials of New York companies as 


to the best method of remedying some . 
of the deficiencies and over exactions 
of the Armstrong laws so that changes 
may be looked for. Speaking of the 
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investigation in New York he said 
that the large insurance interests cen- 
tered there made a physical impos- 
sibility to supervise companies thor- 
oughly. i Ma 

Mr. Cox stated that he was author- 
ized by the association which he 
served to favor generally the Arm- 
strong legislation. . Young companies, 
he said, should be given a chance, but 
they should not be permitted to do 
evil any more than a child should 
be allowed to do things of a hurt- 
ful nature. 

Limitation of Surplus. 

Mr. Cox made the surprising state- 
ment that the law limiting the 
amount of contingency reserve or sur- 
plus which a company may hold, was 
suggested by a committee of ‘actu- 
aries representing life insurance com- 
panies. That it has preved to be bad 
legislation is an evidence of the 
need of great care, even when trained 
minds are consulted and co-operate to 
formulate plans, 


Dr. F. G. Cross, president of the 
Columbian Life of Cincinnati, and 
Hon. C. B. Matthews, general counsel 


of the company, appeared in opposi- 
tion to the bill restricting companies 
to one class of business. Mr. Mat- 
thews in answer to a question from 
Superintendent Vorys said that it was 
not a matter of honesty—the cheat- 
ing of one class of policyholders for 


the benefit of another—that it was 
impossible to legislate people into 
honesty. 


It was brought out that there have 
been organized 84 new life insurance 
companies during the past year, a 
fact made possible by excessive legis- 
lation; that whereas competition at 
one time was in the way of securing 
business, it is largely In the line of 
securing agents. 

Mr. Reinmund, of the Midland Mu 
tual Life, of Columbia, asked the 
Committee to make provision where- 
by his company could continue to is- 
sue its 10 year renewable term poli- 
cies. 

Recommendations Made. 

At the close of the public meeting 
the Committee went into executive 
session. It was decided to recom- 
mend a bill repealing the acts under 
which all burial associations do busi- 
ness in the State, and organizations 
of that kind will be debarred from 
doing business in Ohio. Inasmuch as 
there are hundreds of these associa- 
tions with large membership, it would 
seem certain that a vigorous fight 
will be made against the enactment 
of the repealing bill. 

The committee ~econsidered its ac- 
tion on the bill to prohibit a life in- 
surance company from _ transacting 
both a participating and a non-partici- 
pating business in the State, and took 
action for a bill to compel companies 
doing both lines of business to make 
a separate exhibit of each line of 
business in the statements of the 
company. 

It was decided to favor a bill which 
wil] declare the legal reserve of a 
domestic company as a liability in 
the matter of tax returns. 

The committee did not change its 
opinion as to the proposed act com- 
pelling annual dividends, but ‘t did 
provide for an amended bill which 
shall ma¢s it pcssible for a company 
to withhold dividends on a renewal 
term period and then to pay the divi- 
dend only in the event the policy is 
continued in force. 





$16,000,000 for October. 
Applications for over $16,000,000 of 
insurance was received by the New 
York Life during the past month. 





Loren B. .Williamson, of Louisville, 
Kentucky, general agent of the Aetna 
Life, still heads the list of producers 
paid for basis—for the year 1907, 


} 
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AGAIN TO CONTROL SOCIETY. 





Bankers Agree to Refund Money and 
Notes Given for Purchase of 
Provident Savings. 


While its a difficult matter to foi 
low the lightning change shifts in 
the badly mixed affairs of the Provi- 
dent Savings Life Assurance Society, 
of New York, the latest appears to 
be that through the mediation of Tim- 


othy L. Woodruff, former president 
of the company, the Thomases wilil 
return to the Pennsylvanians the 


money and notes given by the latter 
for control of the organization on the 
5th ultimo, and resume the owner- 
ship of the stock. This arrangement 
arrived at some days ago, after a 
series of heated conferences between 
the principles concerned and their 
respective counsel, may be carried 
out—and again it may not. It was 
planned to refund a part of the cash 
on Monday and when the recent pur- 
chasers called to receive it, they were 
put off until the 9th. Whether they 
will get the money then or merely be 
told when they may expect it, re- 
mains to be seen. 

Following the conference on Friday 


last at which the agreement above 
noted was reached, Mr. Woodruff, in 
explanation of his connection with 
the matter said: 

“In view of my past relations to 
and deep interest in the welfare of 
the society and for the preservation 


of the interest of the 40,000 policy- 
holders and the preservation of its ex- 
ce'Jent business, I have undertaken 
to bring about a settlement and have 
succeeded in bringing all parties to 
agree upon a basis for adjustment 


of all differences. As soon as the 
details are perfected, which will not 
be later than next week. the man- 
agement of the society will be vested 
in a board of directors and a finance 
committee, every man of which will 
be satisfactory to the insurance de- 


partments of all States, and to all the 
policvholders. These men will con- 
duct the society’s affairs in the most 
conservative and businesslike man- 
ner.” 

The banks holding the stock of the 


Provident Savings as collateral for 
loans secured by the Thomases are 
eager that the troubles of the so- 


ciety be patched up, for they appre- 
ciate that the recent undesirable not- 
eriety which it has received has done 
it grevious injury, and if continued 
in will wreck it entirely. 

One of the series of $20,000 notes 
given by the Pennsylvanians for the 


1,056 shares of Provident Savings 
stock and $1,000,000 of Western Ice 


Company's bonds, came due on the 
6th, but it is understood payment was 
not exnected nor asked. 


In the interests of life insurance 
generally and for the future of the 
Provident Savings Life it is earnestly 
to be hoped that control of the in- 
stitution will speedily pass into the 
hands of high grade men, who will 
handle its affairs primarily for the 


good of its policyholders and secon.l- 
ly for those of its shareholders who 
are unfamiliar with the practices of 
“high finance,” and have no wish to 
acquire the knowledge. 








A Millionaire General Agency. 

In the first nine months of the 
present year the New York city gen- 
eral agency of the Northwestern Mut- 
ual Life Insurance Company wrote 
$9,667,816 of paid for business, or a 
monthly average of $1,074,201. 





Ex-Insuranece Commissioner Elmer 
H. Dearth, of Minnesota, was on the 
30th ultimo, acquitted of the charge 


of having accepted a bribe from 
former President W. F. Bechtel, of 
the Northwestern Mutual Life, of 


Minneapolis, while in office, 
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“COMPREHENSIVE PUBLICITY.” 





UNDERWRITER. 


PRESIDENT W. C. BALDWIN OF THE PITTSBURGH LIFE AND TRUST COMPANY, SPEAKS BEFORE OHIO 
LEGISLATIVE COMMIT1EE UPON THE SUBJECT. 


By invitation W. C. Baldwin, pres- 
ident of the Pittsburgh Life and Trust 
Company, of Pittsburgh, among other 
representative underwriters appeared 
before the joint committee of the 
Ohio Legislature, charged with draft 
ing a new insurance code for the 
State and presented the following 
able address: 

Mr. Chairman and Gentlemen of the 
Joint Committee: 
Believing that comprehensive pub- 


licity has so much to do with the 
conduct of our business, I shall en- 


deavor to put before you some facts 
that will demonstrate that it is im- 
possible to give what really is com- 
prehensive publicity with the present 
basis upon your statutes for valuing 
life insurance. 

In my opinion, the most vital ques- 
tion at the present time is the estab- 
lishing of a practical and safe basis 
upon which our business can be con- 
ducted, and anything I say I hope 
those engaged in the sale of life I" 
surance will understand is not said 
for the purpose of reducing their com- 
pensation for their services. I am 
endeavoring to show that it is for 
the good of our business that a stand- 
ard be established which will guide 
those upon whom the burden of man- 
aging life insurance companies rests, 
and also to make it possible to give 
to the insuring public comprehensive 
information, thereby creating greater 
confidence, which will, of course, 
cause the work of the agent in the 
field to become easier. 

In referring to the regulations of 
the conduct of life insurance com- 
panies by statute, and in using sec- 
tion 97 of the New York law as an 
illustration, I do so with the inten- 
tion of its being understood at all 
times that if the provisions, provided 
for in that section are not sufficient 
to enable the agent in the field to 
earn as large a sum as he could earn 
in any other line of business, with 
the same energy and investment, the 
amount as provided in that section 
should be increased. 

Expense Element. 

By using the net or level premium 
for valuing life insurance, as your 
statutes now provide, the gross life 
premium which is generally used by 
companies that have assumed 3 per 
cent as an interest bearing basis, is 
$2811 at age 35. The net premium is 


$21.08. The expense portion of the 
premium is $7.03 or about 25 per 
cent. 


Assuming that a company pays 50 
per cent commission to the agent, 
incurs an average medical expense 
of $3 for about 10 per cent, an in- 
spection expense of $1 or about 3 1-2 
per cent, and a supervision expense 
of $2.81 or about 10 per cent. this 
makes the total expense for placing 
the insurance $20.87. The vrovisior 
for placing this business on the books 
being but $7.03, the expense incurred 
has exceeded the provision about 
three times. Therefore, it is neces- 
sarv for a company to secure suf- 
ficient funds from some source to 
make up the deficiency. This sum in 
an established company is taken from 
the loading on the old policies, or 
in a new company is furnished by the 
stockholders. 

How much can be paid within safe- 
tv for placing new business upon a 
company’s books, or in other words, 
how much is new business worth? 
From the evidence taken by the Arm- 
strong committee, it seems that bus- 
iness was secured by some compa- 
nies at as low a cost as 45 per cent 
of the first year’s premium; however, 
in some cases as much as 200 per 
cent was expended. It was stated be- 


fore this committee that there 


had 
been no standard to work to; that 
there had been no established rule 


as to the number of years it was safe 
to anticipate the expense portion of 
subsequent premiums. I will not say 
just what can be expended, but we 
have sufficient evidence, I believe, to 
convince us that companies that paid 
more than perhaps 85 per cent of a 
life premium have been unable to 
return to their policyholders in the 
way of so-called dividends, what was 
estimated would be returned to them. 
I believe that more than the above 
-annot be used if it is intended to 
return to the policyholders that which 
they have been given reasons to ex- 
pect. 

Average Cost of Getting Business. 

The average expense incurred by 
the principal life insurance compa- 
nies during recent years in securing 
new business equaled about 120 per 
cent of their premiums on new busi- 


ness (this I am sure is not in excess 
of the sum that was used). Assum- 
ing that this expense was incurred, 


and taking the average loading on 
the premiums of those companies as 
15 per cent (ineluding limited pay- 
ment and endowment premiums, the 
loading will not exceed this percent- 
age), you will note that business se- 
cured at the above cost must renew 
eight consecutive years to make it 
possible for the companies to realize 
from the loading or expense portion 
of renewal premiums the amount ex- 
pended. This will leave no portion 
of the expense portion or loading to 
be applied to the actual expenses of 
conducting the company during the 
eight years, or to return any sum to 
the policyholders in the way of an 
overcharge or so-called dividends. 

If but 85 ner cent of the life pre 
mium (or the life portion thereof 
where the plan of insurance is limit- 
ed payment or endowment) had been 
expended, the average loading on the 
life premium, or the life portion of 
the limited payment or endowment 
premiums, would be about 25 per cent. 
And if but 85 per cent of the life 
premium had been exnend4ed for te 
securing of new business, it would 
require the business to renew about 
three years and a half for the com- 
pany to be reimbursed the amount 
that had been expended. 

The advocates of the net or level 
premium usually admit that no pro- 
vision for a greater expense the first 
vear than thereafter has been made; 
however, occasionally the claim is 
made that it is justifiable to use the 
loading on all premiums used dur- 
ing any given year for the expenses 
of that year. This plan embodies too 
much guess work, and is the custom 
that has led to the conditions that 
have caused the need of a readjust- 
ment of the conduct of life insurance. 
Also, if all of the expense portion of 
all premiums is to be used for ex- 
penses, the promises or estimates of 
dividends on life insurance should be 
prevented, and any company that is- 
sues participating insurance is not 
justified in conducting its business on 
any such basis. 

This should make it apparent to 
vou that the cost of securing new 
business should be provided for in 
the construction of the first year’s 
premium, and that the business 
should be conducted within the pro- 
visions made, and this can only be 
done by a readjustment of the valua- 
tion of life insurance. 

A Standard Needed. 

However, it is not my purpose to 
cover any feature of our business 
other than the necessity of establish- 


ing a standard under which it is pos- 
sible to work and by which compre- 
hensive publicity can be given, and 
with the present net valuation, no 
standard that will permit a fair com- 
pensation to be paid to the agent can 
be established, and comprehensive 
publicity cannot be given. The ques- 
tion is, what valuation will make 
this possible? . 

If business is placed upon. the 
books with the very moderate ex: 
pense charge I have referred to, a 
company will have used $20.87 of the 
gross premium, whereas, but $7.03 of 
the premium was provided for ex 
penses. Hence, in setting up a state 
ment for publicity, expenses incurred 
are such in proportion to the provi 
sion made for them that a statement 
appears ridiculous; therefore the 
whole purpose of comprehensive pub 
licitv has been defeated On the 
other hand. a valuation that makes a 
provision within reason for expenses 


makes possible a_ statement that 
would give to the publie, publicity 
that would be comprehensive and 


beneficial 

Assuming that 
life premium 
ing the 


the modified as of a 
were the standard us 
premium of $28.11, there 
would be provided for vear's 
exnenses $24.63, or about 871-2 ner 
eent of the ernss life nremium Tn 


first 


der this valuation vou will note that 
with the same exnenses referred to. 
2°. 87, there would still remain from 


the expense provision of the life 
yremium, $2.76, or about 13 ner cent 
However, the 
this 
and in my 
under this 


expenses included in 


illustration are extremely low 

judgment the provision 
form of valuation is 
what should be 
polievholders’ money. 


just 


shout used of the 


Gain and Loss Exhibit. 


In setting up a statement showing 
whether a company had used more 
of the premium than the proportion 
provided for expenses under the net 
or level premium valuation, using the 
expenses I have set up in my illustra 


tion, your statement would read as 

follows: 

Gross premium raat . .$28.11 

Proportion of premium intended 
re 7.03 

Actual expenses incurred 20.87 

Amount used in excess of that 
provided for expenses ...... 13.84 


The same statement. using the se- 


lect and ultimate, would read as fol- 

lows: 

COME SOOM 6 ccscwicvnasacs $28.11 

Proportion of premium intended 
ee ee ee 19.11 

Actual expenses incurred : 20.87 

Amount used in excess of that 


provided for expenses ...... 1.76 

The same statement, using th 
modified as of a life premium, would 
read as follows: 


Gross premium ............ . $28.11 
Proportion of premium intended 
re 24.63 
Actual expenses incurred ..... 20.87 
Amount saved from that pro- 
vided for expenses in pre- 
DE Se edie tn aie nks See 3.76 


The same statement, using the mod- 
ified preliminary term as of the 20- 
payment life premium, as_ provided 
in the bill recommended by the Com- 


mittee of Fifteen, would read as fol- 
lows: 
CE DOE «5s xe wodiwtwacee $38.34 


Proportion of premium intended 


we 34.86 
Actual expenses incurred ..... 20.87 
Amount saved from that pro- 

vided for expenses in pre- 

SE, iy Be nhd ees ui ; 13.99 


preliminary term as of the 10 year 


The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
spect,—includirg provisions 


for 

Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 

Limited or Continuous. 
Agents wanted in unoccupied 


territory. Write the Home 
O.fice, Des Moines, Iowa. 





endowment pre 


premium, would read as 
follows 
Gross premium $107.70 
Proportion of premium intend 

ed for expenses . -.- 104.22 
Actual expenses incurred ... 20.87 
Amount saved from that pro- 

vided for expenses in pre 

mium , ioe wand 83.35 

Th > +7 ty ; 

These illustrations are perhaps not 


absolutely accurate, but 
proximately so 


order to 


they are ap- 
and I use them in 
, 

and 


show that a 
exhibit as to the placing 


fain 
expense of 


108s 





new insurance upon the books of a 
company, where the net or level pre 
mium valuation is used, shows an 
apparent loss in the conduct of the 
business to an extent that is mis 
leading instead of instructive. On 
the other hand, the modified prelim- 
inary term valuation as provided in 
the bill reeommended by the Com 
mittee of Fifteen, shows a margin in 
excess of the expenses incurred. as i)- 
lustrated. or $13.99: and where a 10 
year endowment has been applied 
as full preliminary term, a margin 
in excess of expenses incurred. 4s 
shown, of $83.35: whereas, if the 


Statute 


provided for the 
1, and 


modified, as 
ai 


li 


ustrated, expenses incurred as 
shown, you would have a margin of 
but $3.76 It seems to me this is 
Striking a happy medium, inasmuch 
as it provides for an expense allow- 


ance a little 
that have 
by such 


in excess of the expenses 
incurred in the past 
companies as have paid the 
dividends to their polievholders. 
while on the other hand, if the modi 
fiel preliminary term as of a 20- 
payment life premium. as provided in 
the bill recommended by the Com 
mittee of Fifteen, is used, a company 
$13.99 more for 


been 


be st 


could use expenses 


than the best companies have used 
in the past, and would be charging 
one policyholder almost 50 per cent 
more for his protection for the first 


year than it would be charging an 
other policyholder to whom it issued 
Such 
only encourage ex- 
would permit of dis- 
permit the valuing 
upon full prelim- 
which includes the use of 
a 10-year endowment as a term pre 
mium, as illustrated above, is 
lutely vicious and permits of discrim 


life insurance for a life premium 
a bill would not 
travagance, but 
crimination To 
of life insurance 
inary term 


abso 


ination to such an extent that it will 
not be used except by those who ar¢ 
dishonest or ignorant of what they 


are doing 

Where a company reserves on eith 
er the modified as of the life pre 
mium, or the and ultimate as 
provided in the New York law, it 
should not be required to draw its 


select 





policy contracts different from those 
of the company that values on the 
net or level premium valuation, as the 
net or level] premium company only 
borrows from the margin on its old 
policies to place an excessive or un- 
necessary sum to the credit of its 
new insurance. The most eminent 
actuaries admit that on an average 
the first year’s mortality does not 
exceed 40 per cent of that provided 
for under the net valuation. 

A valuation that would provide for 
all contingencies that might occur in 
a smal] or new company would be 
impractical, and a small or new com- 
pany would not be in a safe condi- 
tion if. it had no other funds than 
those in the reserve (even on the net 
basis). Every company is and should 
be required by law to have a fund, 
either in the way of paid-in capital, a 
guaranteed fund, or in the case of a 
mutual company, if not a guaranteed 
fund, an amount of insurance should 
be written simultaneously (and such 
is required by the New York law) 
as will give a premium income suf- 
ficient to create a sum to meet all 
contingencies. No basis of valuing 
insurance will provide with safety 4 
sufficient amount to meet such mor- 


ality as might be experienced by a 
company which has so many less 
lives insured than that upon which 


the table is built. 
Valuation Methods. 

1 am unable to see the necessity 
of referring to a policy issued by a 
company valuing on the modified as 
of a life premium, as a one-year term 
policy, as the insured had paid the 
life premium, the consideration be- 
ing indemnity for life, and the com- 
pany makes ample provision for fur- 
nishing the indemnity; and as in the 
case of a limited payment or endow- 
ment policy, the difference between 
the life premium and the other pre- 
miums has been placed in the re- 
serve to apply to the discounting of 
future life premiums, or to pay up 
the indemnity in a limited number 
of payments, or in the case of an en- 
dowment, to create the same. 

A company valuing on this basis 
has made ample provision to carry 
out its policy contracts, so far as 
mortality is concerned, and as no 
life insurance company returns. any 
sum, either in cash or in the way of 
equity, to its policyholders at the 
end of the first year, the policyhold- 
er is in no better position if he lapses 
his policy at the end of the first year. 
if he has insured in a company that 
values on the net basis, than he 
would be had he insured in a com- 
pany that valued on the modified or 
select and ultimate basis, as the com- 
pany valuing on the modified makes 
ample provision for all values or 
equities in its policies, just as the 
company valuing on the net or se- 
lect and ultimate, and there is no 
reason why one company should be 
compelled to its policy con- 
tracts with a brand upon them, there- 
by giving an advantage to certain 
companies that have during past 
vears. while enjoying special privi- 
leges, strengthened themselves to 
such an extent that they can place 
in the reserve an unnecessary sum, 
and by so doing not only practically 
conduct a trust, but also manage 
the business in such a way as to 
prevent comprehensive publicity. 

Therefore, I would ask for careful 
consideration the matter of mak 
ing it optional with a company to 
value its policies on the net or level 
premium valuation. or the modified 
as of the life premium. A company 
that values its insurance on the full 
term basis, or'as the 20-payment life 
premium, as provided in the recom- 
mendation of the Committee of Fif- 


issue 


to 


teen, or as of any premium in excess 
of the life premium, violates the anti- 
discrimination statute of your State 
which reads as follows: 
As To Discrimination. 
Section 1 


Premiums for life or 
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endowment 
discriminate. 


insurance, unlawful to 

No life insurance com- 
pany doing business in Ohio, shall 
make or permit any distinction or 
discrimination in favor of individuals 
between insurants of the same class 
and equal expectation of life in the 
amount or payment of premiums, or 
rates charged for policies of life or 
endowment insurance * * *” 

It seems to me that this statute 
makes plain that it is discriminating 
against “insurants of the same class 
and equal expectation of life” to is- 
sue a policy on one life at age 35 fora 
life premium of $28.11, and to issue 


on another life of the same age a 
policy termed as a 20-payment life 
policy and charge a premium of 


$28.34, and perhaps issue on another 
life a 20-year endowment upon which 
the premium is $52.00, and to issue a 
10-year endowment on perhaps an- 
other life upon which the premium 
is about $105. These individuals are 
all of the same expectation of life 
and are placed in the same class. 
This undoubtedly is discriminating, 
life insurance is based upon the 
average duration of a stated number 
of lives, and the life premium is con- 
structe] from this average. There- 
fore, if insurance is issued upon one 
life for its full duration, and a higher 
premium is charged for issuing insur- 
ance on one life than on another for 
its full duration, there can be no 
question as to whether or not dis- 
crimination has been practiced. 

The mere fact.that one person de- 
sires to anticipate the premiums that 


as 


will be necessary for him to pay 
during life, or to discount them into 
say 20 payments, does not change 
the policy contract. The life is in- 
sured for its full duration, and the 
policy still remains a life contract, 


the premiums simply having been an- 
ticipated. The same, of course, ap- 
plies to policies with premiums limit- 
ed to any number, and if equity were 
given, where a policy is lapsed at the 
end of the first year, or any year 
thereafter, a value should be given 
for the difference between the life 
premium and the limited payment. 
The premium charged for the whole 
life at age 35 is $28.11. On the basis 
of paying up in 20 payments, the in- 
sured would be required to pay $38.34, 
or $10.25 toward the discounting of 
the number of premiums he would 
be required to pay during his whole 
life. Therefore, if he surrendered 
his policy at the end of the first 
year, or any year thereafter, there 
would be due him an equity of the 
difference in the premiums, or $10.25, 
at the end of the first year, and at 
the end of any year thereafter, any 
excess paid above the life premium. 
If more than a life premium is charg- 
ed for one year’s insurance, and if 


equity is not given for the excess 
sum, discrimination has been prac- 


ticed. Hence, if a contract is written 
as full term, and a premium in excess 
of the life rate is charged, discrim- 
ination has been practiced. 

It is justifiable to apply the life 
premium as of the modified valuation, 
for the reason that the applicant has 
entered into a contract to insure his 
life for its total duration, and he has 
agreed that if he does not pay the 
premiums, his policy is to forfeit ac- 
cording to its terms. The statutes in 
many cases provide that the policies 
shall forfeit, at some periods grant- 
ing no equity, and at later periods 
granting certain equities, but under 
no circumstances do we find where 
the appropriating of the difference be- 
tween the life and the limited pay- 
ment or endowment premiums is per- 
mitted or justified. I believe it would 
be better if the conduct of the busi- 
ness were kept entirely within the 
provisions that are made as of a life 
premium. It would encourage life 
insurance to be carried for the pur- 
pose it was originally intended, viz: 
indemnity. 


— +): 





Uniformity of Practice. 


The question of valuation is of so 
much importance that it will be dif- 
ficult for the departments to regulate 
the companies and also to give to the 
insuring public the information it is 
entitled to, unless a valuation that is 
practical is placed uniformly upon 
the statutes of each State. It seems 
as though the actuarial profession 
has not done its duty as conditions 
changed, in readjusting the basis up- 
on which insurance should be valued, 
and now we find the net valuation, 
as provided by the statutes, imprac- 
tical. This is admitted by a great 
many actuaries; however, there seems 
to be so much jealousy or lack of co- 
operation among them that they are 
making very little headway in pro- 
viding a system that is practical and 
will permit of establishing a standard 
and giving to the public the informa- 
tion it is entitled to. It now seems 
that the correction might be made 
quickest by the lawmakers. It is with- 
in your power to make practical sup- 
ervision and comprehensive publicity 
possible. 

Is it not due the State of New York 
that you place upon your statttes a 
provision that will permit this State 
to accept the reports of the New York 
companies, with their insurance val- 


ued as provided for in the statutes of | 


that State? They will accept re- 
ports of companies of your. State on 
their minimum valuation, which is 
higher than the minimum valuation 
of your State. 

New York companies wil] have a 


located in other States, because they 
are regulated. Some have the im- 
pression that the New York laws, and 
particularly section 97, will be strick- 
en from the statutes. In my judg- 
ment their expectations will not be 
realized. The public is not inclined at 
this time to undo laws that regulate 
corporations. On the other hand, it 
is inclined to make laws that will 
regulate them. Companies located in 
the State of New York will have the 
advantage in the field of being able 
to state to the insuring public that 
they are regulated by law as to ex- 
penses. 

Massachusetts life insurance com- 
panies grew because that State was 
among the first to place upon its 
statutes laws that required a more 
careful accounting than was re- 
quired by any other Etate. I do 
not pretend to say that the provisions 
of section 97, of the New York law 
are just as they should be as to the 
sum that shal] be used for expenses, 
but I do blieve that it will be a long 
time before we see removed from 
the statutes an established standard, 
or some standard similar to that pro- 
vided in section 97 of the New York 
law. 

New Companies. 

If you have not already been told, 
you perhaps will be, that the new or 
small companies need your assist- 
ance, or as it is sometimes put, your 
protection. That is true, and I, as 
the representative of a new and small 
company, appear before you today, 
hoping I may be able to show you 
how to protect us. A new or small 
company will not be protected by 
being permitted to spend a larger 
sum of money for either the securing 
of new business, or caring for old 
business, than is spent by the older 
or larger companies. I believe you 
will see plainly that the smal! com- 
pany, if it pays out more of the pre- 
mium it receives, than the older or 
larger company, will have less money 
left to carry out its policy guarantees 
and its promises as to dividends, than 
the older and larger company will 
have less money left to carry out its 
policy guarantees and its promises as 
to dividends, than the older and 
larger company will have. Therefore, 
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THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 











& 

Operates on a full 31-2 per cent. Re- 
serve under Massachusetts Law, 
and offers the very best possible 
security, with a safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1907 $42,826,918.80 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 

J. A. Barbey, Asst. Sec’y. 


Wm. F. Davis, Asst. Sec’y. 





1860 47th Year 1907 


Home Life Insurance Company 


of New York. : 
GEORGE E. IDE, President. © 
DU shisaarcce. omic ad $19,009,550.82 
Liabilities (including Divi- 
dend-Endowment Fund) 17,925,901.84 


| Dividend-Endowment Fund 
great advantage over the companies | 





(Deferred Dividends) 
Net Surplus 
Insurance in Force 


. -1,621,413.00 
1,083,648.98 
abs 86,113,559.00 , 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

. —— 

THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 


‘ 





UNEXCELLED IN 


Favorable Mortality 
—and— 
Economy of Managemen‘ 


The Provident Life 
and Trust Company 


OF PHILADELPHIA, 





Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends, 





CAUTION, 


D? you know that excessive CAUTION 

—carried to the exte:.t of timidity—is 
responsible for more failures than pre- 
cipitancy ? An HFFORT, venturesome 
though it may be, is better than to be 
forever ‘‘Getting Ready.” 

Have vou ever felt chagrinned that you 
are not further advanced than you were 
this time last year? Time is flyiung— 
every minute counts. The remedy for all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law aud JN ADDI- 
TION pay asalary sufficient to keep the 
wolf from the door. © 

If yu have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondence Strictly Confidential. 
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UNIFORM POLICY CONDITIONS. 





Life Insurance Companies to Prepare 
Contracts Incorporating New 
Requirements. 





Actuaries representing practically 
all of the larger legal reserve life 
insurance companies of the country, 
met in the rooms of the Actuarial 
Society of America, in New York 
City, last Thursday and discussed the 
general subject of policy conditions 
as required by recently enacted leg- 
islation in Illinois, Minnesota, North 
Dakota, Tennessee, New Jersey, Col- 
orado and Michigan. The statutes 
fix the minimum loan values a com- 
pany may pay; minimum paid up val- 
ues, extended insurance and the like, 
and also decree that the entire agree- 
ment between insurer and insured 
must be embodied in the policy con- 
tract. It was the consensus of act- 
uarial opinion that the requirements 
of the different States, which are sim- 
ilar in substance, though differing 
somewhat in verbiage, could easily 
be incorporated in one policy, there- 
by obviating the confusion and ex- 
pense incident to the issuance of sep- 
arate contract forms for each com- 
monwealth. In all of the States 
above named, except North Dakota, 
the new legislation becomes: effec- 
tive January first. In North Dakota 
it was supposed to become operative 
immediately after being effected, but 
the Insurance Commissioner of the 
State, recognizing the inequity of such 
a course, has in his discretion, post- 
poned enforcement until the begin- 
ning of the new year. 





S. C. BOLLING QUITS. 





Well Known General Agent of the 
Prudential Resigns Because of 
Commission Restriction. 


The resignation of S. C. Bolling as 
Chicago and Northern Illinois man- 
ager of the Prudential is due to the 
New York superintendent’s ruling 
that general agents can pay no high- 
er commissions to sub agents than 
the Armstrong scale. When Mr. Bol- 
ling left the field service of the Equit- 
able he was convinced that there 
were excellent chances of building 
up a brokerage business for the Pru- 
dential. He went to Chicago a few 
weeks ago and began laying his wires 
for brokerage connections in other 
offices. His idea was to attract the 
nonparticipating business that agents 
of participating companies find they 
have to write from time to time. He 
placed brokerage commissions at 10 
per cent in excess of the regular scale 
and was finding some rich fields. 

With the restrictions now placed 
on general agents, Mr. Bolling felt 
there was no opportunity to build up 
a business along lines he contemplat- 
ed. He has since signed a contract 
with the National Life of U. S. A., 
and will represent that company in 
the South. 





ADAPTABILITY NECESSARY. 





That the conscientious agent will 
always be able, to get a respectable 
quota of new business is the firm 
conviction of Joseph Parish, of De- 


troit, manager for the Fidelity Mut- 


ual Life, who voices his ideas in this 
terse fashion: “I thoroughly believe 
that any man who will work faith- 
fully, energetically and cheerfully, 
concentrate all his thoughts on one 
subject, viz., getting applications, will 
always secure a reasonable amount 
of business, irrespective of crop or 
weather conditions and whether Wal! 
street deems it best to consider that 
times are hard, or to the contrary. 
In other words, the most essential 


requirement of a life insurance agent 
is ability to adapt himself to exist- 
ing conditions. Obstacles and disad- 
vantages must be converted into prof- 
it and advantages.” 





IN FAVOR WITH ASSURED. 





Two Attractive Forms of Policy Is- 
sued by the Security Mutual 





Life. 
Two policy forms recently issued 
by the Security Mutua] Life Insur- 


ance Company, of Binghamton, that 
seem to have caught the popular 
fancy, are those known as the “Per. 
fection Endowment” and the “Perfec- 
tion Limited Payment” contracts. 
Each is written for a rate continuing 
to the end of the tabulated expect- 
ancy from age vf entry, at which 
time one becomes an endowment and 
the other a paid-up life policy. Both 
contracts are issued on the New York 
Standard form, their conditions being 
set forth clearly and comprehensive- 
ly. The rates as will be shown from 
a study of the figures here given, are 
but a trifle in excess of those charge] 
for whole life policies. 

Per $1,000 of insurance the rates 
upon the endowment contract are: 


Age. No. of Years. Annual. 
20 42 $22.56 
21 41 23.20 
22 40 22.88 
2 40 24.08 
24 39 *t.80 
25 38 25 57 
26 38 25.80 
27 37 Y6.63 
28 36 27.49 
29 3H 27.78 
30 35 23.73 
31 34 29.73 
32 33 30.80 
33 33 31.16 
34 32 32.32 
35 31 33.56 
36 31 34.01 
37 30 35.36 
38 29 36.81 
39 28 38.37 
40 28 38.94 
41 27 40.67 
42 26 42.52 
43 26 43.24 
44 25 45.28 
45 24 47.50 


Those called for upon the limited 
payments plan are: 


Age. No. of Years. Annual. 
20 42 $19.86 
21 41 20.36 
22 40 20.89 
23 40 21.26 
24 39 21.83 
25 38 22.45 
26 38 22.88 
27 37 23.54 
28 36 24.25 
29 36 24.75 
30 35 25.53 
31 34 26.34 
32 33 27.22 
33 33 27.84 
34 32 28.80 
35 31 29.83 
36 3 30.56 
37 30 31.70 
38 29 32.93 
39 28 34.23 
40 28 35.14 
41 < 27 36.60 
42 26 38.18 
43 26 39.25 
44 25 41.02 
45 24 42.92 


Excepting April the business writ- 
ten by the company during October 
exceeded that secured in any month 
of the year and if the same propor- 
tionate rate of increase be maintain- 
ed in November and December, the 
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Security Mutual Life will close 1907 
with a good volume of business gained 
to its credit. 





WANTED 





A managerial position 
with some strictly up-to-date life in- 
Surance company. Have made a rec- 
ord, and will duplicate or exceed it 
as a personal writer. Thoroughly 
understand the handling of agents so 
as to secure best possible results 
from them. “Personal Writer,” East- 
ern Underwriter Office. 





A gentleman who has been a suc- 
cess as a personal producer and or- 
ganizer is open for an engagement 
as Superintendent of Agencies, State 
Manager or General Agent, in a city 
of not less than two hundred thous- 
and population. References and bond 
if necessary. Address, “Successful,” 
The Eastern Underwriter, 105 Will- 
iams St., New York. 





A general agency for central Ohio, 
with headquarters, temporarily, at 
Dayton, by a _ party who has 
made a success both in the industrial 
and ordinary business. Am in a po- 
sition to control a large and profitabie 
business if contracts and renewals 
are satisfaetory. Address “Jay,” East- 
ern Underwriter office. 

A general agent for Buffalo, N. Y., 
and vicinity, by a pprogressive life 
insurance company, with up-to-date 
policies and satisfactory commission 
contracts. To the man fully qualitied 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, ‘Buffailo,” Eastern 
Underwriter office. 


The BEST COMPANY 
IN DIXIE desires a number of good 
producers, men of energy, integrity 
and ability to sell its splendid N. P. 
contracts in Florida, Alabama and 
Georgia, and other States to be open- 
ed soon. Excellent territory and 
splendid opportunities for advance- 
ment. Best contract. Policies easy- 
sellers. Address, Dan G. Pleasants, 
Asst.-Sec’ty & Agency Director, Flori- 
da Life Ins. Co., Jacksonville, Fla. 


A bright, experienced life insurance 
closer, who has worked with agents, 
and is capable of showing results, to 
accept a special agency for New York, 
Pennsylvania, and Ohio. Salary and 
expenses to the right man. ‘ Address 
“Salary,” The Eastern Underwriter 
office. 





A number of young men who are in 
a position to devote a part of their 
time to soliciting, by a life insurance 
company, well and favorably known 
in New York City. We want parties 
with large acquaintance, and who are 
not afraid to work in order to in- 
crease their incomes. Thorough in- 
structions given by competent men, 
and foundation for future success 
furnished. Address, “Life Insurance,” 
Eastern Underwriter office. 





Industrious men who have had ex- 
perience in selling stock, to handle 
propositions of a progressive life in- 
surance company already organized, 
and doing a fair amount of business. 
This opportunity is an exceptionally 
good one. Men willing to devote part 
of their time to the work will be lib- 
erally remunerated. Address, “Suc- 
cess,” Eastern Underwriter office, 





A progressive Western life insur- 
ance company is ready to correspond 
with gentleman of ability, who can 
show successful records, for general 
agencies at Philadelphia, Harrisburg, 
and Pittsburg, Pa. Liberal contracts 
with long renewals to the right par- 
ties. Address, “Pennsylvania,” East- 
ern Underwriter office. 


- 
o 


The Agent’s Company 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
Js 
The most successful company 
in the world for its age. 
Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
fuli cash value with the 
State, 


Write for Information. 


TATE Miutual Life 


Assurance Company 


Worcester, Mase, 











Incorporated 1844, 





Financial Statement, Jan 1, 1907. 





Assets . .... $29,188,068.19 
ESRTISS: ccccccocccees 26,318,347.00 
SURPLUS _. . 92,819,716.19 





A. G. BULLOCK, President, 
H. M. WITTER, Seeretary 
Burton H. Wright, Supt. ef Agencies 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 





James W. Hull, President. 
J. M. Lee, Actuary. 
Theo, L. Allen, Secretary. 
Robt, H. Davenport, Asst. Sec 


This Company, with its more than fifty years oi 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 





commends itself both to policy-holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, 


DYER & FOSS, GENERAL AGENTS. 





CLEAR POLICIES 
REASONABLE CONTRACTS. 








= * 

HESE FACTS stand 

forth with deserving] ALWAYS 
importance in all Union 
Mutual forms. he Pol-| A PLACE 
icies are es for FOR 
simplicity and plain- 
ness; the Contracts, for] FAITHFUL 
sincerity and fairness in 
the treatment of agency WORKERS 
requirements, a 


UNION MUTUAL LIFE INSURANCE CO., 


PORTLAND, MAINE, 
FRED. E. RICHABDS, President. 
Epson D. ScoFISLD, Supt., 
180 Broadway, New erk Oity, 
TRORNTON CHASE, Supt., 
84 Adame 8t., Shieage, Il 


Write 
either 


Boston, Mass. 





Second Vice-President Paul E. Williams of The Union Central 
fends Company’s Right To 


Appearing before the Joint Commit- 


tee of the Ohio Senate and House 
Committee on legislation last week 
respecting insurance, Paul E, Wil- 
liams, second vice-president of the 
Union Central Life Insurance Com- 
pany, discussed Bill No, 11, which 
proposed to prohibit the issuance of 


both non-participating and participat- 
ing policies by the same company. 
As a result of arguments presented 
the committee rescinded its previous 
action in recommending the bill and 
passed a resolution recommending the 
substitution of a bill requiring a sepa- 
ration of accounts as between par- 
ticipating and non participating 
classes. Mr, Williams spoke in part 
as follows: 

“It is not contended that the 
is without power to legislate as pro 
posed, although perhaps there may 
be room for some doubt on the ques- 
tion, but it is submitted that in the 
absence of any established wrongs or 


State 


irregularities on the part of any do- 
mestic company, in the matter of 
the conduct of its participating and 
non-participating business, the State 
is without substantial cause or prop- 
er justification for enacting such leg- 
islation. So far as’ the Union Cen- 
tral Life is concerned it can be con- 
fidently asserted and readily demon- 
strated that the participating policy- 
holders have never suffered, and will 
never suffer the slightest injustice 


or disadvantage in consequence of 


the company being engaged in issu- 
ing policies on both plans. On the 
contrary, it can be shown that the 


rights of the participating policyhold 


ers have been carefully guarded at 
all times, even at the expense of the 
rights of the stockholders. So far 


as information goes there is no rea- 
son to believe that the facts are ma- 
terially different with other domestic 


companies engaged in issuing policies 
both on participating and non-partici 
pating plans, 
Discriminates Against Home Com- 
panies. 

“It is understood that 
as well as the other bills rec 
by the fifteen,’ 
drawn and with a view 
to its enactment in most, if not all, 
of the various States, thus securing 
uniform practice throughout the coun- 


Bill No. 11, 
ym mended 
‘committee of was 
recommended 


try. If it were possible to carry 
out this design of making such legis- 
lation uniform throughout the coun 
try, leaving no important State with- 
out such a law, there would at least 
be an element of fairness in such 


All life insurance compan 
ies would then, in a measure, be on an 
equally as regards business and com- 
petion, none of them subjected to any 
restraints, conditions or limitations 
not applicable alike to all the others 
But it is respectfully submitted that 
this accomplishment has already been 
shown to be impossible. During the 
present year this bill, with the others 
of the ‘committee of fifteen,’ has been 


legislation. 


introduced in the legislatures of most 
of the States, but has been adopted 
in only six States, namely, Wiscon- 


sin, North Dakota, Minnesota, West 
Virginia, New Jersey and Massa- 
chusetts. New York passed a similar 


measure before the ‘committee of fif- 
teen’ made their report, there thus 
being seven States only’ which have 
enacted such legislation. 
Wisconsin Stands Alone. 
“None of these seven States, with 


the exception of Wisconsin, made the 
provisions of the bill apply to foreign 
companies. Wisconsin alone, not 
content with adopting the theory of 
‘committee of fifteen’ and legis- 


the 


THE EASTERN UNDERWRITER. 


“PARTICIPATING AND NON-PARTICIPATING CONTRACTS.” 


Life De- 
Issue Both Kinds. 


lating on domestic companies, has 
undertaken to enforce the measure 
no foreign life insurance companies 
also. Under the provisions of Chap- 
ter 146, page 6, Wisconsin Laws of 
1907, it is ordered that after the 
year 1907 no foreign life insurance 
companies issuing or professing to 
issue any participating policies shall 
issue within that State any policies 
except annuities, which do not by 
their terms give to the holders there- 
of full right to participate, as afore- 


said; and that after the year 19Iz 
no foreign life insurance ecompanies 
issuing or professing to issue after 


such date any participating policies 
shall transact business in that State, 
if it shall issue any policies except 
annuities, which do not, by their 
terms, give to the holders thereof full 
right to participate, as aforesaid. Un- 
less therefore, the latter provision of 


this statute is repealed before 1913, 
foreign life insurance companies is- 


suing policies on both plans will not 
be permitted to do business in Wis- 
consin after December $list, 1912. Suf- 
ficient time, it is hoped, is allowed 
to permit the State of Wisconsin to 
learn that such legislation is both 
unwise and unnecessary, and to re- 
peal it before its provisions go into 
effect. Wisconsin, unfortunately, is 
one of the States which in this era of 
legislative reform has not permitted 
itself to be guided by experienced 
counsel or the conservative standards 
inaugurated by othey States and rec- 


ommended by the ‘committee of fif- 
teen, but has undertaken to exceed 
all of them in the drastic and ill- 


considered character of its laws. It 
is not at all certain that there will 
not be witnessed before the first day 
of January next an exodus of life in- 
surance companies from the State of 
Wisconsin similar to that in Texas, 
where twenty-three of the largest and 
most important life insurance com- 
panies in the country have been driv- 
en from the State as a result of 
unwise legislation. 
Rejected In Many States. 

“While the six States referred to— 
Wisconsin, North Dakota, Minnesota, 
West Virginia, New Jersey and Mas- 
sachusetts—have tried the experiment 
inaugurated by the State of New 
York and have passed this bill, No. 
11, it has been either rejected or has 
failed of enactment in twenty-four or 
more of the other States, including 
Alabama, Arkansas, California, Col- 
orado, Florida Georgia, Idaho, Ilin- 
Iowa, Kansas, Maine, Michigan, 
Minnesota, Missouri, Montana, Neb- 
raska, New Hampshire, North Caro- 
lina, Oregon, South Dakota, Tennes- 
see, Texas and Utah. All information 
accessible indicates that the bill will 
have no greater success in the States 
of Louisiana, Mississippi and Virginia, 
whose legislatures have not been in 
session during the present year, but 
are to convene early in 1908. It 
seems evident, therefore, that the 


ois, 


plan to make such legislation uni- 
form throughout the country has al- 
ready proved a failure. 


Deluge of New Companies. 

“While some of the large and im- 
portant life insurance, companies— 
those as a rule, best equipped by 
reason of their large surplus, to 
make the change—have been com- 
pelled to come to a single plan, in 
consequence of the passage of this 
law in the few States just mentioned. 
the life insuranc companies of all 
the other States, comprising a large 
majority of the companies of the 
country, are still permitted to engage 
at their option, in the business of is- 


suing both participating and non-par- 
ticipating policies, and will doubtless 
continue to enjoy that privilege. A 
statement of the actual figures may 
serve to make this proposition clear- 
er. According to the latest statistics 
there are 153 upon correction by R. 
L. Cox, of New York, who had access 
to later statistics. This number was 
changed to 250 active life insurance 
companies of the United States, with 
home offices in 37 different States. 
The 7 States which have enacted the 
provisions of Bill No. 11 have a total 
of 31 companies to which the law ap- 
plies, while 30 States with 122 com- 
panies have not passed such a law, 
and permit all their companies to is- 


sue both participating and non-par- 
ticipating policies, if they elect so 
to do. The companies thus permit- 


ted to issue policies on both plans are 
active competitors of the Union Cen 
tral Life and the immediate effect 
of the proposed measure would be to 
compel this and other Ohio companies 
to abandon one important part of 
the insurance field, and leave it ex 
clusively to their competitors. In 
this respect the bill in question might, 
therefore, not incorrectly be described 
as, “a bill to place the domestic life 
insurance companies of Ohio at a 
disadvantage in competing with the 
foreign life insurance companies of 
most of the other States of the 
Union,” 
Extra Territorial Powers. 

“The suggestion has been made that 
the bill might be so amended as to 
make it apply to foreign companies 
as well as domestic companies, and 
thus obviate the objection, just urged 
that it discriminated against domestic 
companies. The answer, however, 
to this proposition, is that it is not 
within the power of the legislature to 
make the measure apply to all foreign 
companies, and thus effectually meet 
the argument that Ohio companies 
are being discriminated against by 
this measure and compelled to com- 
pete in the insurance field with com- 
panies having the advantage of writ- 
ing policies on both plans. The State 
of Ohio, might, of course, provide 
that no foreign life insurance com- 
panies engaged in business in the 
State would be permitted to issue poi 
icies in the State on more than one 
plan; and it might also provide, as 
Wisconsin has undertaken to do, that 
no foreign life insurance company 
engaged in issuing policies on both 
plans would be permitted to do busi- 
ness in the State. But even these 
measures of doubtful . expediency 
would not meet the objections or Fe- 
move the competition complained of, 
for the obvious reason that the legis- 
lature of Ohio has no power over 
any of the many life insurance com- 
panies which are not engaged in busi- 
ness in the State of Ohio. Moreover. 
it could not enforce’ such a measure 
even against companies that are en- 


gaged in business in Ohio, if such 
companies preferred to leave the 
State rather than comply with the 
requirements of the law.” 

“It is, therefore, respectfully sub 
mitted that the State of Ohio should 
not, except for grave and _ serious 
cause—which certainly is wanting— 


and then only in the absence of any 
other adequate remedy, enact a meas- 
ure which must have the effect of 
placing its domestic companies at an 
injurious disadvantage with the com- 
panies of many of the other States. 
The Union Central Life therefore rep- 
resents that its interests and con 
tinued success in the insurance field 
require that it shall retain the privi 
lege to issue, on application, either 
kind of policy, participating or non- 
participating, according as the pa 
trons of the company may desire.” 

Would Unsettle Agency Conditions 


(Continued on page 13.) 





November 7, 1907. 


Managers Wanted 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 








Paid Up Capital $1,000,000.06 





AM READY to contrac 
with ‘*Producers”’ 1 
represent an _ up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana. Forty years of suc- 
cess. Higheststanding. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich, 





ONLY ONE COMPANY HAS 


1. The Most Liberal 
ract. 
2. The Greatest Amount of Securi- 
ty Behind it, 
3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANSE 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 
Insurance Company 


Policy Cont- 





176 Federal St., Boston, Mass, 

( Course of In. uranc Education 
(1 { bepariment for Furnishing 
| Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 











November 7, 1907. 
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THE EASTERN 


INDUSTRIAL DEPARTMENT 





TO ACHIEVE SUCCESS. 

An Expert’s Outline Qualities Essen- 
tial for Making Headway in 
Life Insurance Work. 
(Contributed). 

The man who expects to win suc- 
cess in the life insurance field must, 
first of all, realize the high calling 
of the profession which he has chosen 
for he cannot impress upon others 
the necessity of accepting the privi- 
leges of insurance until he first appre- 

ciates the need himself. 

Too many men never get past the 
mere technicalities of the business to 
the larger views of its importance to 
the world: and so miss the success 
which their position offers. 

When a man fully realizes the 
cowardly act which one commits in 
leaving his unprotected wife and de- 


fenseless children to the tender mer- 
cies of this work-a-day world, and 
that there is nothing quite as sure 


as death, he will be able to pursuade 
men of the necessity of putting their 
houses in order; and thus preparing 
for that “Great Divine event toward 
which the whole world moves.” 

He must not only realize the im- 
portance of his work, but he must 
also possess a fire and an enthusiasm 
born only of deep conviction that his 


purpose is right and true; and the 
greater zeal he can throw into his 


work, the nearer he will come toward 
reaching the goal. 

No great deed was ever done un- 
less some man had his heart aflame 
with a passionate desire to win suc- 
for his cause. He must feel 
something of the yearning which a 
minister of the gospel possesses, that 
he may be the means of saving the 


cess 


souls of men: for does not the man 
who carries life insurance into the 
home, carry that which perhaps 
saves the wife and children from a 
fate worse that death? 


The fire and zeal of a philanthrop- 
ist must fill his entire being, mak- 
ing him determined to win, no mat- 
ter what obstacles he encounters in 
his pathway. 

And surely obstacles there are in 
the life insurance business, as in any 
other profession, but he must learn 
to achieve success from his failures; 
and each time he accomplishes this 
he will be stronger, “Giant oaks owe 
half their greatness to the scathing 
tempests power.” 

Another qualification necessary to 
success in this or any other business 
is the ability to act upon the knowl 
edge which we givin from others. 
One must be alive and alert to grasp 
and make use of anything which 
will in any way aid him in this great 
race for success. He must have the 


THIS ISTHE POLICY 


You Have Been Looking For 


Contains Entire Contraet. 
Every Feature Guaranteed 
No Estimates, no 
Dividends. 
Unusuaily Low 
Rates. Ask 
THE PRUDENTIAL 
for Booklet Desecrib- 
ng its NEW Low- 
Cost Policy Just Out. 
We want Agents, 
We want Managers. 
We want YOU! 
i caine 


The Prudential Insurance Company of Amerie 
Incorporated as a Stock Company by the 
State of New Jersey. 

JONN F. DRYDEN, President. 
Home Office, NEWARK, N, J. 








ability to respond to the suggestions 
given him by his superior officers; 
and he must carry out their thoughts, 
ever ready to see the needs, not only 
of his people, but also those of the 
commanders of the great army of 
which he is a private, 

Although he fully realizes the high 
calling of his profession, and is filled 
to overflowing with zeal and enthusi- 
asm, yet he must not neglect to ac- 
quaint himself with the petty details 
of the business, for this is as neces- 
sary as a solid foundation to a great 
building; and if he neglects. this, he 
will find at length that his house is 
built upon the sands and when “the 
winds biow and the rains descend” 
it will fall, 

There is in fact no profession which 
calls into play such a diversity of 
gifts as the one of life insurance, 
for in order to achieve the greatest 
success one must have the keen in- 
sight into human nature of a Shakes- 
pere, the eloquence and persuasive- 
ness of a Demosthenes, and coupled 
with these higher gifts, he must have 
the ability to take infinite pains in 
the petty details of the work, 


No one can do his work for him. 
Success or failure lies with himself. 
He must launch his bark upon the 


waters, and steer it to the haven 
himself, and just in the degree which 
he possesses the attributes which we 
have described, in that measure he 
will succeed in his purpose to make 
the world better for his having lived 
in it, and carve for himself an hon- 


orable place in this great field of 
workers. 

The poet expresses our idea in 
these words: “There’s the marble, 
there’s the chisel, take it, work it 
to thy will, thou alone must shape 


thy future, Heaven send thee strength 
and skill.” 
One night recently the home of As- 
sistant John McGuinness, at Oneon- 
ta, detached office of the Bingham- 
ton, N. Y., District of the Metropoli- 
tan, was burned to the ground. The 
disaster occurred at a late hour, the 
flames spreading with such rapidity 
as to compel the family to hurry 
from the house in their night clothes. 
The loss is estimated at $1,500, with 





insurance of but $500. As Mr. Me- 
Guinness has held his present post 


with the Metropolitan Life for twelve 
years, it follows that his work has 


been continuously satisfactory. A1- 
ways among the leaders of the Dis- 
trict he promises to achieve still bet- 
ter returns during the present and 
succeeding months. 

The innumerable friends of the 


Prudential’s veteran superintendent, 
Benjamin Hill, for several years past 
the highly successful manager of the 
York, Pa., district, will regret to 
learn that for a time impaired health 
necessitates his taking extended re- 
lief from duty. His friends, including 
every man in Division K., together 
with home office officials and his old 
co-workers in various other parts of 
the Prudential field, we know, will 
join us in wishing for Mr. Hill a 
speedy recovery and a quick return 
to his district. 

While you have been receiving re- 
ports of the good work being done 
evervwhere in the insurance field, we, 


of the Grand Rapids District, have 
been as busv witnessing signatures 


on the dotted line, that we have ne- 
glected to keep the rest of the field 
posted as to what is being done in 
this. the greatest furniture city in 
the world. Here is one bright spot 
in the Prudential field, and a more 
loyal and gentlemanly staff of work- 
ers cannot be found anywhere be- 


UNDERWRITER. 


tween the North and South Poles. We 
are closing the year with flying col- 
ors, every man pulling his pound 
happy, and contented with his calling 
in life, and each one looking forward 
to a prosperous future. For the week 
of Oct. 28th, every agent in our 
district (21 in number) had an in- 
crease issued in the industrial branch, 


and all are waking up to the fact, 
that the trees are full of “ordinary 
Plums” ready for harvest. All of 
us are wearing a broad smile and 
humming, “What Will the Harvest 
Be.” Our staff has ability to burn, 


and we are now kindling a fire which 


will warm us up to such an enthus- 
iastic pitch, that all Prudential dis- 
tricts will have to do likewise, or 


take off their hats to us, 
of them can “warm up” 
to save themselves 
feat at the hands of 
ids District. 


in fact, none 
quite enough 
from bitter de- 
the Grand Rap 


They do say that the Poughkeepsie 
N. Y., District of the Metropolitan 
never made as good a record 
Superintendent Harry Kay 
took hold of the reins. Like all the 
Kay family, Harry is no driver, but 
he is a mighty horseman for 
all that. 


has 
as since 
good 


“It all depends upon the Superin 


tendent.” That is the way they put 
it in the Springfield, Mass., District 
of the John Hancock. Our old friend 
Alfred C. White has made a mighty 
good record at Springfield, and the 
“boys’ are always glad to give credit 
to him whom credit is due. 


Superintendent James Ansbro has 
the Kingston, N. Y., District of the 
Metropolitan, running as smoothly as 
clock work. When “Jim” Ansbro is 
delegated to do certain work, he 
generally does it to the entire sat 
isfaction of his superior officers 


Twenty-five 
the Prudential, which lead in 
industrial increase for the year, to 
and including the week of October 
21st. 1907: 1, G. S. Wainwright, Wash- 
ington; 2, V. W. Kenny, Baltimore 3; 
S, 2, Pauer, McKeesport; 4, A. X 
Schmitt, Chicago 2; 5, Z. T. Miller 


New York 8: 6 J. S. Kendall, Chi 


superintendencies of 
] actual 


cago 1: 7, C. R. Showalter, Milwaukee 
2: §, B. Hill, York: 9. M. L. Mohor 
Boston 1; 10, P. H. Showalter, Den 
ver; 11, W. A. lexander, Brooklyn 


9: 12, L. F. Miller. Allentown 1, 15, 
EK. W. farrett, Vincennes; 14, H 
Shabshelowitz, Fall Ri‘ver 15, A 


Columbus; 16, J. M. Brown 
1. M. Mackintosh, Cleve 
Painter, Easton; 19 


Jeanes, 
Reading; 17, 
land 2: 18. S 


FE. H. Smith. Cleveland 1; 20. H. R 
Kendall, Louisville; 21. C. Boni, New 
ark 3: 22. J. H. Monteith, Peoria: 
92. M. Yoder. Philadelphia 5; 24 
F. J. Johnson, Baltimore 1; 25, T 


Deming, Indianapolis 1. 


Superintendent Korff of 
the Indianapolis district of the Life 
Insurance Company of Virginia knows 
how to appreciate opportunities. He 
has had the distinction of writing the 


Assistant 


most business in the district for th 
week of November first 

We had nearly forgotten that Sup 
erintendent J. A. Jarvis of Yonkers 
still holds the Metropolitan banner 
for most excellent work. Mr. Jarvis 
is a graduate of the onlv “Barney” 
McLaughlin’s. so it could not have 
been on account of his modesty. that 


we came so near overlooking his just 
claim to distinction. 


Commerts on the “cash vetters” of 


the Life Insurance Comnanv of Vir- - 
rinia for the week of November Ist: 
Ready money at hand when Barton 
Greenville. happened ir He aver 
ages 195 per cent. for the quarter 
Pnublie eonfidence in Scroggins 
Rock Hill, as shown by their cash 


deposits, gives him this fine 
No. 2 in the line. 

Argued well did Huey, 
This week 108 per cent collections 
following 100 per cent, 103 per cent., 
114 per cent. and 115 per cent. 

A good pile from Gerard, 
ton. He averaged 108 per 
the quarter, 

A money 
ington. 


rank of 


Goldsboro, 


Charles 
cent for 


maker is Staples, Wash 
He gathered in 102 per cent 
this week on top of 108 per cent, 110 
per cent and 100 per cent. 
Middletown, N. Y., has been a 
ot a “Sleepy Hollow” for the 
politan for some years past 
old friend John R 


sort 
Metro- 
but our 
O'Keefe, the new 


supe rintendent from Buffalo, is sim 
ply making things hum The staft 
is all right. They are willing workers 
but what they needed was i gen. 
eral to command. ir. 
The Wheeling district of the Pru 
le ntia! still leads the country for both 
ordinary and industrial increase from 
a propertionate standpoint. Each man 
in the district produces his ful] share 
of the business in both branches 
Agent Spring who has been listed 
on the Home Office Industrial Rec 
ord, for some time. is also demon 


Strating that he is an ordinary art 


ist Agent Hester, who is situated 
at Moundsville, W. Va.. is making a 
record to be proud of With Agents 
Ashenhart, Perkins. Brock, Ushman 
and Poffenbarger fully demonstrating 
that they are all round producers 
Wheeling bids fair to finish the year 
with flying colors, through the good 


management of Special Assistant 


: . Sup 
erintendent J. E. O’Brien. 


And stil] the good work goes on in 
the Morrisania, New York. district of 
the Metropolitan Superintendont 
Weigel, and every member of his 
Staff, are enthusiastic, and ‘f they do 
not reach the top round of the lad 
der of 1907, they will get very close 
to it, 


The Wocnsocket, R. I.. distrie 
the Jchn Hancock 


er shape 


was never in bet 
Superintendent Robert 
rind’e has an excellent staff of men 
The field is fertile and the 
} 


th industrial and ordinary, 


1 


crops 


unus 


The Genese 
I. Mcran 


Rochester district. C 
principal advisor and guide 
1s several other 
near-by 


superintendents in 
towns. or thy 
Meran, rarely ever 

end for 
17 have 


guessing line 


him 


results for 


over-sleeps 
that reason 


been favorable in Gens 


Suverintendent V. W 
the Baltimore 


Kenney of 
district. of the Pru 
. celebrated the 10th annivers 
erv of his connection with the com 





pany, while gent E. R. Gardner, at 
the same time, celebrated his 20th 
anniversary A most enjovable time 
was had at the Eutaw House. on 
October 26th 4 number of Hom 
Office officials, also sunerintendents 
in abundance from other districts 
were present. The amount of busi 
ress secured during the week. ove’ 
750 applications, with a nice lot of 
ordinary that was apparently thrown 
in, made the occasion really a dou 
ble anniversary, and a triple caus 
for congratulations 


That other Kay, J. D.. up at Sara 


tora Springs, aiwavs has a Metro 
politan rally on Some have sug 
vested that Kav and his sta on ace 
count of no racing and no betting 
during the past racing season. will 
freeze up this winter We will bet 
that Kav will neither freeze up, nor 
make any great “slump.” 








LIFE NEWS. 
(Continued on 


page ic 
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This newspaper is owned and pub- 
lished every Thursday by The East- 
ern Underwriter Company, a New 
York corporation, office and place of 
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MISTAKES IN NEW YORK? 





In a talk before the Ohio Legisla- 
tive Committee at Columbus last 
week, R, L. Cox, secretary of the Lite 
Presidents’ Association, and a mem- 
ber of the former Armstrong Commit- 
tee of New York, stated that one of 
the serious problems contronting the 
Empire State Legislature was that of 
of the 
insurance at a 


correcting some wrongs com- 
mitted in 
previous session. 

For some time, it is said, members 
of the New York Legislature have 
been in consultation as to proper laws 
to bring about the desired result. One 
injustices perpetrat- 


respect to 


of the principal 
ed upon New York companies is that 
of discriminating against them. Un- 
der the laws as enacted, outside com- 
far greater liberties 
An opinion of 


given 


panies have by 
than have institutions. 
the Attorney 
offers some remedy 
greater 


General recently 
in granting New 
York companies freedom in 
the way of policy contracts to be is- 
sued in other States. 

A serious condition, if true, is that 


the insurance interests of New York 
State are so large as to make ade- 
quate supervision a physical impos- 
sibility. No matter how large the in- 
terests may be, the Insurance De- 


partment should be able to keep step 
with the progress made. The trouble 
has been that politics played too great 
a part in its conduct and selection otf 
talent. One com- 


pany grows so large that it is a physi- 


might say that a 
cal impossibility to manage its affairs, 
it becoming unwieldly as it were. 
Imagine a statement of this nature in 
Home Insurance 
Company, North British 
and Mercantile, Liverpool & London & 
Globe, other institutions 
which have headquarters in this city. 
As a matter of fact these companies 


connection with the 


Continental, 


and many 


were never more efficiently and thor- 
oughly handled than at present. Why? 
Because, with the presidents and vice- 
presidents heading the executive staffs 
made whereby 


subdivision is compe 
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tent individuals are held accountable 
for the successful conduct of various 
departments, 

Just why this process should not 
be applied to an insurance depart- 
ment is difficult to conceive. In Ohio 
the interests are not so large, but we 
imagine that a man possessed of ex- 
ecutive ability such as Mr, Vorys, 
would be able to supervise a depart- 
ment many times the size of the one 
he heads. It was our privilege to 
visit the department at 9 a, m, re- 
cently and the full force, from the 
commissioner down, were actively en- 
gaged in business. 

If the insurance business of the Em- 
pire State grows let our Insurance 
Department grow with it. To confess 
that it is a physical impossibility to 
supervise is to suggest the desirabil- 
ity of a decreased volume of business 
or size of company, 

* - + 

While on this subject it may not be 
out of place to note that there is a 
tendency toward changing Section 97 
sufficiently to enable the elimination 
of the medical and inspection fee as 
a charge against the first premium. 
Sentiment is moulding to the opinion 
that old policyholders are in a meas- 
ure benefited by new selections and 
could consistently contribute to this 
extent toward securing new risks, It 
should be borne in mind that com- 
pensation for 1907 is somewhat ex- 
perimental. In talking with a gener- 
al agent of a prominent company, he 
stated that his people assured him 
that if it was possible after a fair 
trial of one year, to pay a larger com- 
mission than contained in his con- 
tract, it would be done. In this con- 
nection it is noteworthy that the New 
York Life has recently increased its 
initial commission on Ordinary Life 
policies to 55 per cent. with persist- 
ent effort upon the part of producers, 
compensation problems will be satis- 
factorily adjusted. 





ADVERSE TO SOLE 
AGENCIES, 


DECISION 





Of decided importance, both to fire 
insurance companies and local agents, 
is the recent decision of the Kentucky 
Court of Appeals, upholding the rul- 
ing of the trial court in declaring il- 
legal the sole agency rule of the 
Louisville Board of Fire Underwrit- 
In the absence of the full opin- 
ion of the Court, or the arguments 
put forward by the original plaintiff 
in the action, it is hard to understand 
the process of reasoning that induced 
the adverse decision. No matter how 
many agencies a company may name 
in a town must abide by the 
rates given by the employing office, 
hence the sole agency representation, 
while making for the more orderly 
conduct of the business, works no 
vantage to the assured. 
hardship to the assured, 

The primary object of the sole 
agency movement is to eliminate from 
the fire insurance business a lot of 


ers. 


each 


“side lines,” and to encourage con- 
tinuance in the ranks men of high 
intelligence, who will not only seek 
business for their companies, but by 
intelligent selection endeavor to get 
such classes as will yield a profit. 

Since its formation the National 
Association of Local Fire Insurance 
Agents has waged a persistent and ef- 
fective campaign for sole agencies. 
Its arguments have been wholly along 
proper lines, and nothing approach- 
ing coercion has ever been attempted. 
There is nothing, we imagine, in the 
Kentucky Court decision to prevent 
voluntary agency limitation by com- 
panies, and no reason why the agents’ 
organization should cease its efforts 
to attain the desired end. 


LEGISLATION IN OHIO. 





Whatever may be done in the way 
of insurance legislation in other 
States there seems to be no danger 
of radical action being taken m Ohio, 
a sufficient “balance wheel” being on 
hand during the sessions of the Legis- 
lative Committee to warrant careful 
consideration of all questions arising. 

Chairman Stewart has given a great 
deal of thought to insurance and 
shows more than ordinary ability to 
comprehend the subjects under dis- 
cussion, but a large factor on the 
committee is Senator P. W. Ward, the 
well known insurance man of Cleve- 
land, who is also president of the 
Cleveland Life. Mr, Ward is an old 
timer in insurance and is not a radi- 
calist by any means. 

Another important factor for safe- 
ty is the presence and influence of 
Superintendent of Insurance Vorys at 
the meetings, who is usually accom- 
panied by Actuary Stilwell, of the De- 
partment. Mr. Vorys has earned for 
himself a place in the front ranks of 
insurance commissioners. He makes 
his headquarters at the Department 
where he is supreme in influence, It 
has been stated many times that Su- 
perintendent Vorys sticks for his own 
ideas, but no such disposition was 
shown during the sessions attended. 
He manifested a keen desire to know 
just what was proposed by each rec- 
ommendation, and while alert for the 
welfare of policyholders exhibited no 
antagonism to company interests, The 
fact that he knows the business so 
well and possesses the confidence of 
the committee is a most favorable 
feature. 

see 


The principal topic discussed be- 
fore the committee by Ohio company 
officials, was the right of an institu- 
tion (stock) to do both a participat- 
ing and non-participating business, It 
was feared that if a company were 
restricted to one class, the agents 
would have to place applications for 
the other class with another company, 
which would open up a way for a 
“flirtation” estranging the agent from 
his company. President Clark, of the 
Union Central Life, stated that so 
thoroughly were they opposed to in- 


terference of this nature with their 
agency force that if necessary to do 
so a new company would be organized 
to take care of the business which 
they would be compelled to refuse if 
restricted to one class. 

The stipulation of a rate of inter- 
est to be secured from policy loans 
was also discussed by Mr. Clark, Each 
class of policyholders should contri- 
bute a pro rata share of the earnings 
on the reserve and if uniform condi- 
tions prevailed throughout the United 
States no objection could be raised 
to such a_ requirement. However, 
matters arise which place this entire- 
ly outside of either the legislature 
of a home State, or the home office, 
to regulate, In Louisiana for instance, 
a tax of from two to three per cent. 
may be levied on policy loans. A com- 
pany could refuse to invest funds in 
a State where such exactions are 
made, but it is not so easy to regu- 
late the affair when applied to policy 
loans. As the imposition of this tax 
is due entirely to the State of Louis- 
jana, it is but fair that its people 
should pay the tax. Mutuality in life 
insurance demands that the  policy- 
holders of that State contribute the 
regular earnings to the reserve ac- 
count; hence the only way a company 
can meet the situation is to increase 
the rate of interest. The old idea of 
taxing a corporation merely because 
it is such should be abandoned. The 
tax rate reverts directly to the peo- 
ple imposing it. 

* *s * 


Industrial workers and companies 
will be interested in the testimony 
given before the committee as to the 
operations of Burial Leagues or As- 
sociations. Little is required in the 
way of a preliminary for organization. 
No reports need be made and no one 
has a right to ask an accounting, The 
association may disband at any time 
and the premium payers are left 
stranded. When death occurs the 
“special undertaker” must be patron- 
ized and he furnishes what seems to 
him to suit the occasion. A funeral 
costing from $19 to $50 is the reward 
for the $100 benefit paid for. Any 
criticism made is met with the state 
ment that the payment of from $50 
to $75 will insure a better buria!. The 
State of Ohio proposes regulating 
these concerns and evidently not be- 
fore it is necessary. It should be 
borne in mind that the payments ex- 
acted in the way of premiums equal 
the charges for regular, legal reserve 
insurance, These concerns peddle their 
certificates in opposition to industrial 
companies, but, if called upon to give 
an accounting it is safe to presume 
that the death knell will be sounded. 





Special Agent for Farmers Fire. 





The Farmers Fire of York, has ap- 
pointed G. E. Donaheu of Williams- 
port, its special agent for New York 
and New Jersey. He was recently 
with the Pittsburg general agency of 
Logue Bros. and Company and prior 
thereto with the Continental. 
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FIRE INSURANCE DEPARTMENT 





OFFICIAL CHANGES. 





T. C. Moore Resigns Agency Super- 
intendency Aachen and Munich 
—Quackenbush Succeeds. 





After nearly ten years’ connection 
with the Aachen and Munich Insur- 
ance Company and nearly fifteen 
years’ association with Joseph A. 
Kelsey, the company’s United States 
manager, T. C. Moore, on the first 
inst., resigned as superintendent otf 
agencies for the corporation to go 
witn the German American, of New 
york. He will have direct charge of 
lue iatter companys Canadian vusi- 
hess, With the tllie OL agency super- 
imtendent or agency inspec.or, and 
wld maintain headquarters at soron- 
to or Montreal. 

beginning his business and insur- 
ance career as Clerk in the compact 
office at Wuiuth, Minn., Mr. Moore 
later went with what is now the 
lamous Manley-McLeilan agency in 
the same city. Subsequently he Sse- 
cured a responsibie post with the 
Western Departmenc offices of the 
Royal. When, in 1897, Mr. Kelsey 
assumed the management of the 
Western Branch of the Aachen and 
Munich, Mr. Moore, who had served 
as his chief assistant in the Royal 
ottice, went with him, continuing the 
connection when the chief United 
States offices of the German company 
were established in this city. The 
title of agency superintendent was 
given Mr. Moore some four years 
ago, the duties of the position be- 
ing those usually performed by an 
assistant manager. In his every con- 
nection Mr. Moore has proven his 
capacity, and. that he will measure 
up to the responsibilities of the by 
no means easy task he has under- 
taken for the German American, goes 
without saying. 

Quackenbush Advanced. 

It was wholly natural that the va- 
cancy in the staff of the Aachen and 
Munich created by the retirement of 
Mr. Moore should be filled by the 
appointment of Samuel H. Quacken- 
bush, the general agent of the com- 
pany in the Middle Department for 
the past two years, and as unpreten- 
tious and capable a field man as ever 
carried a grip. If “Sam” Quacken- 
bush has an enemy, and we assume 
he has, he is not to be found among 
those who know him personally er 
are familiar with the man’s make up. 
That Mr. Kelsey had two such com- 
petent men in his employ as Moore 
and Quackenbush, speaks well for his 
sense of discernment. 

As Mr. Quackenbush’s new duties 
call him to the general offices of the 
Aachen and Munich his former field 
will be traveled by Thomas A. Hird, 
lately stamp clerk at Scranton, Pa., 
and accounted a progressive young 
underwriter. 


TOBACCO INSURANCE. 








No Change in Policy Among Compan- 
ies With Regard to Kentucky 
Business. 


As far as can be learned there has 
been no change of field policy among 
companies with respect to the writing 
of tobacco in Kentucky. The sale of 
the entire 1906 crop of Henderson 
county held in the growers’ pool last 
week relieved the situation there 
greatly and illustrated how the as- 
pect changes. For a week it appear- 
ed that Henderson would be the cen- 
ter of trouble, when the Imperial To- 
bacco Company bought the entire 
crop at a figure that has not been 
equalled in years. The moral hazard 


vanished at once and independent 
buyers were at once free to go out 
and purchase as much of the 1907 
crop as they pleased. 

There has been some unauthorized 
talk of organizing a mutual fire in- 
surance association among the grow- 
ers in the State, but as far as can be 
learned there is nothing behind it. 
The growers have enough on their 
hands financing the sale of the crops 
without assuming the liability of the 
insurance, 





Kentucky Board to Meet. 





The annual meeting of the Ken 
tucky Board: will be held at the Galt 
House in Louisville next Thursday, 
November 14th, and a large attend- 
ance is expected. Among the import- 
ant matters to come up for discus- 
sion will be the form of handling to- 
bacco, rendered acute at this time by 
the agitation among the grower’s so- 
cieties. The annual election of officers 
will also be held. 

On Wednesday night before the 
meeting there will be a flocking to the 
Blue Goose standard which will be 
attended by visitors from Indiana and 
Tennessee. The Kentucky Nest will 
officiate and it is understood that a 
large class of goslings will be pre- 
sented for the first swim. 





Insurance on Loss at Sacketts Harbor. 


In the fire at Sacketts Harbor, N. 
Y., last Thursday, the following in- 
surance companies are interested: 
Property of M. Jeffrey; Home, $1,250; 
Niagara, $1,250; Continental, $1,000. 
Damage placed at $2,500. C. S. Boul- 


ton; Continental, $2,000; estimated 
loss, $1.500. W. Duty: Continental, 
$3,400; loss total. A. G. Hadge, Ni- 


agara, $600; estimated loss, $400. W. 
Duty: Hanover, $1.000; estimated 
loss, $700. W. Quinn: Shawnee Fire, 
$500; loss total. In addition there is 
about $2,000 held upon various prop- 
erties, the individual losses upon 
which are small. 





Bad Fire at Kingston, N. Y. 





Flames from the burning tug boat 
John H. Cardes, tied up at a Kings- 
ton, N. Y., pier on Sunday last, com- 
municated with a coal elevator and 
resulted in its total destruction. The 
aggregate loss is placed at $15,000; 
$8,000 on the boat and $7,000 on the 
elevator. Both properties were Own- 
ed by the Cornel] Towing Line Com- 
pany. 





After a Jersey Incendiary. 





What is deemed a clear case of 
incendiarism was the firing last 
Thursday night of a barn belonging 
to George W. Hard, on St. George 
avenue, Rahway, N. J. Before burn- 
ing the property the firebug carefully 
took a horse from its stall, and tied 
it some distance away. Mr. Hard is 
a prominent New York banker. 





Home Appoints Special 


Georgia 
Agent in New York. 





Harry L. Platt, of Fulton, N. Y., 
has been appointed special in Ohio 
and New York for the Georgia Home, 
of Columbus, 





McLean, Stinson and Company of 
Toronto, have opened an office in 
New York city, for writing strictly 
surplus line business. The firm rep- 
resents a number of Canadian com- 
panies and is highly recommended. 
J. B. Williams, recently with the New 
York office of Marsh & McLennan, 


is in charge at this city. 


AFTER PENNA FIRE. 





(Continued from page one.) 
Union company rested with you any 


time you wanted to assert it. 


“In reply to my inquiries, a record 
of which I have, you stated that on 
Dec. 27, 1906, by a mutual arrange- 
ment with Drexel & Co., bankers, 
there was placed to the credit of the 
Pennsylvania company in that bank 
$390,722.86, and that 11 days later, 
on Jan. 8, 1907, this amount was re 
turned to Drexel & Co., by check 
drawn by your company and interest 
was paid the bank to the amount of 
$390.72. Secretary Crowell stated in 
your presence that this $390,722.86 
was included in your assets in your 
last annual statement to this depart- 
ment, and was found in the item 
of $969,736.07, shown as ‘deposited 
in banks.’ 

“I now quote from the 
our conversation. 

Q. What was the necessity or mo- 


notes of 


tive for making this deal for this 
money for so short a time? A. This 
was a sale of the note and 8,400 


shares of stock of the Union Fir 
to the bank, and it was done be- 
cause the States, as a rule, will not 
allow one insurance company to car- 
ry as an asset the stock of another 
insurance company. If I had entered 
this note as an asset in the annual 
statements to the departments, it 
would have been thrown out, as with 
the North American stock. New 
York and Massachusetts, for instance, 
do not allow such stock as assets. 

Q. Then the motive was to insert 
in your assets in your annual state 
ment an item which you knew was 
not usually allowed? A. (Mr. Ben- 
son). It was not the intention to 
deceive anyone. I regard the trans 
action as regular,—a legitimate, clean 
transaction. It was a sale. (By Mr. 
Crowell). Surely we have the right 
to buy and sell securities. 

Q. Was any note or obligation 
given these bankers for this amount? 
A. (Mr. Benson). The bank was 
protected by the note of the General 
Trust Co., and by the 8,400 shares 
of the Union Insurance Co.'s stock. 

Q. Was this obligation and collat- 
eral actually delivered to Drexel] & 
Co., to whom you say they were 
soid? <A. (By Mr. Crowell). No, 
they remained in our possession, but 
it was understood that they protected 
the bank. 

Q. Who 
for the Pennsylvania 
(Mr. Benson). I did. 

Q. Did you have a 
standing or agreement 
money to the bank, or to buy back 
this note and stock soon after Dec. 
31? A. There was an understanding 
to take them back. 

Q. If you agreed to pay this money 
back, you certainly owed it, and if 
you owed it, it surely was a liability, 
was it not? A.I do not think so. 
The note of the General Trust Co.— 
now the Underwriters’ Securities 
Corporation.—and the stock of the 
Union Fire, I regarded a good asset 
covering this amount. 

Did Not Know Union’s Condition. 

Q. Does not the fact that the Union 
Fire has liabilities exceeding its as- 
sets, prove that the stock of this 
company was of little value as collat- 
eral, and that the commissioners were 
right in refusing to allow such stock 
as assets? A.I do not know that 
the Union company’s liabilities ex 
ceed its assets. I was not aware of 
the existence of the contract you 
have here between the Union com- 
pany and the Securities Corporation. 

Q. (Section 3 of the contract read 
to Mr. Benson). Does not this con- 
tract show that the Union company 
has simply transferred its indebted- 
ness from your company to the Trust 
company, and that it is, therefore, 
still a liability of the Union Co.? A. 


conducted this transaction 
company? A. 


verbal under 
to return th.» 


It seems so. If they have contract- 
ed to pay it, it must be a liability. I 
did not know that contract existed. 

“A copy of the letter of Drexel] & 
Co., acknowledging this verbal agree 
ment, which you furnished me, reads 
as follows: 

Philadelphia, Dec. 27th. 
R. Dale Benson, president. 

We have this day purchased from 
your company the obligation of the 
General Trust Co., amounting to 
$390,722.86, which amount we place 
to the credit of your company on 
our books, it being understood that 
if there should be any loss arising by 
reason of the non-payment of this 
obligation, your company agrees to 
make up any deficiency there may 
be DREXEL & CO. 

“This letter shows that’ your com- 
pany became responsible for the pay- 
ment of the obligation which you say 
you sold, and you were, therefore, in 
a position of an indorser, in so far 
as a verbal understanding could place 
you in that position. You have had 
this obligation of the Trust company 
since May 9, 1906, and you still have 
it, but it has never been carried as 
an asset in your books, except during 
the 11 days when, according to your 
view, the arrangement with the bank 
turned it into a temporary cash asset. 

Concludes Sale Was Fictitious. 

“In view of these facts, and your 
own statements, I am obliged to con- 


clude that this sale was a fictitious 
one; that the agreement was simply 


a verbal one for the purpose of en- 
abling you to carry $390,722.86 in 


your assets which belonged to the 
bank, which you agreed to return to 
the bank after it had served yeur 
purpose as an entry in the assets 


shown in your annual statement. 
“The result of your action and your 
failure to include this liability in your 
annual statement has been to wrong 
fully swell your assets and your sur- 


plus, as shown in your sworn state 
ment, which you filed with this and 
other insurance departments. In the 
oath, which was a part of your an- 
nual statement, you swore that: 
“On Dec. 31 last, all of the above 
lescribed assets were the absolute 
property of the said company, free 


and clear of any liens or claim there- 
on, except as above stated, and furth- 
er on you swore that this statement 
contained a full and correct exhibit 
of all the assets, liabilities, income 
and disbursements’ of your company. 
Financial Status of Company. 
According to the sworn returns 
filed with the New York Insurance 
Department the Pennsylvania Fire at 
the close of 1906, had total assets of 
$11,903,530.27, with aggregate liabil- 
ities, aside from capital and surplus, 
of $4,208,825, leaving capital of $750,- 
000 and net surplus of $2,152,721. Its 
net premium receipts last year were 
$3,143,280, with deposit premiums on 
business of $67,110. 
San Francisco disaster the 
suffered a net loss of about 
which practically wiped 
out its entire surplus. To raise addi- 
tional funds it 3,500 new shares 
of stock, par value $100, at $400 each, 
thereby increasing its capital from 
$400,000 to $750,000, and adding $1,- 
to surplus. 
Pennsylvania Fire has always 
looked upon as one of the stal- 
companies of the country, and 
business enjoys a high- 
er reputation for than Col 
t. Dale Benson His reply to the 
grave charges filed by the Colorado 
insurance commissioner will be eag 
erly read when made public. 
Entered in Nebraska. 
Admission to Nebraska having been 
secured, the Rhode Island Insurance 
Company, of Providence, has appoint- 
ed Hastings and Hayden its agents 
at Omaha. 


perpetual 
In the 

company 

$3,000,000, 


sold 


050,000 
The 
been 
wart 
no man in the 
probity 





UNDER THREE COUNTS. 
Insurance Commission of Colorado in 
Revoking License of Union Fire 
Makes Serious Charges. 

In revoking the license of the Union 
Fire of Philadelphia, to operate in 
Colorado. Insurance Commissioner E. 
E. Rittenhouse, of that State, based 
his action upon disclosures made dur- 
in the recently concluded examina- 
tion of the Company’s affairs by re- 
presentatives of his Department. 

Addressing William Muir, president 
of the Union, under date of the 25th 
ult., the commissioner said: 

“T hand you with this a copy of 
the report of Examiner A. G, Hann 
upon the examination recently made 
of your company by this Department. 

“Among the important facts brought 


to my attention by this investigation 
are the following: 
“1. The imcomplete condition of 


your records owing to which we were 
unable to correctly calculate your 
unearned premium liability. 

“2. The contract between the Union 
Fire and Underwriters’ Securities 
by which your Company 


Corporation 
contracts a liability amounting to 


about $530,000. 

Your failure to report any part 
of this liability to the Department 
in your last annual statement, 


“The secretary of your Company in- 
formed the Commissioner that it 
would take the time of one man about 
two months to furnish a correct state 
lia- 


ment of your unearned premium 

bility An accurate and correct sys- 
tem of accounting, conforming to the 
requirements of the annual statement 
blank, is one of the necessary and 
important elements of a company’s-sol- 


The com- 
from 


at all 


management of a 
Which cannot ascertain 
its own books promptly and 
its financial condition cannot 
be regarded as a one by this 
Department. It was also found that 
you have reported to this Department 
balances more than 
three months old, although the annual 
statement form which contains the 
lawful requirements of this State 
specifically names these balances over 
three months old as non-admitted as- 
sets. The result of your action in 
this matter is to deceive this Depart 


Ve ney 
pany 


times 


safe 


as assets agents 


ment and the public as to the actual 
amount of your admitted assets. 
“The records of the Pennsylvania 
Fire Insurance Company show that 
your company owes an account of re- 
insurance, as a_ result of the San 
Francisco conflagration, about $530,- 
000. The copy of the contract be- 


tween your Company and the General 
Trust Company, since reincorporated 
the Underwriters Securities Cor- 
poration, a certified copy of which 
you gave me, shows that your com- 
pany transferred this San Francisco 
liability from the Pennsylvania Fire 
to the Trust Company, and another 
contract, a certified copy of which you 
furnished me, between the Trust Com- 


as 


pany and the Pennsylvania Fire Insur- 
ance Company, shows that the latter 
company approved the transfer of 
your indebtedness to the Trust Com- 
pany. 

“In the Third Section of your con- 
tract with the Trust Company you 


assume this liability, now approximate- 
ly about $530,000, in the following 
language: 

“The Union Company agrees to pay 
the Trust Company as assignee of the 


Pennsylvania Company, and in full 
for the claims, sums and debts as- 
signed, or about to be assigned, by 
the Pennsylvania Company to the 
Trust Company, a sum equal to the 
debts or sums which are now or may 
hereafter become due and owing to 
the Pennsylvania Company, or its 


assignee, by the Union Company, un- 
der said contracts of the Union Com- 


pany reinsuring the Pennsylvania 
Company on account of any fire or 
fires occurring before the day and 


date hereof in the said State of Cali- 
fornia with interest upon unpaid bal- 


ances at the rate of 6 per cent per 
annum, in such installments and at 
such times as the Trust Company may 
call for and demand the same, but 
only as and when such payments can 
be made out of any actual increase 
of capital stock over the present 


amount of capital stock of the Union 
Company, or surplus of the Union 
Company as provided in paragraph 
‘second’ of this agreement. 

The second Section of the contract 
describes the surplus as follows: 

“And provided further that for the 
purpose of this agreement surplus shall 


be considered to be, and shall be, 
all excess of assets over capital, re- 
insurance reserves and all other lia 


bilities, excepting the liability against 
the surplus as herein provided for.’ 

“(These contractts were 
by the Underwriters Securities Cor- 
poration when the Trust Company 
vas reincorporated in that name.)”’ 

“In this contract, therefore, 
Company promises to pay on account 
of your San Francisco 
loss (now about $530,000) any = sur- 
plus which your company may accum- 
ulate over and above all other 
bilities at any time the Securities 
Corporation may demand payment, un- 
til the entire amount is paid. 

“This clearly and specifically makes 
any surplus you may have a direct 
liability, and the balance of the debt 
a contingent liability. 

Surplus a Liability. 

“Your contract in that portion of 
the second Section quoted above 
specifically recognizes the surplus as 
a liability. Inasmuch as this con- 
tract permits the Trust or Securi 
ties Corporation to demand this sur 
plus at any time, which may be 
every day, if it so elects, it makes 
every cent of profit or surplus a 
liability, automatically from the mo- 
ment that it is accumulated, There- 
fore, with your capital, reserves and 
surplus all made _ specifically direct 
liabilities, there is absolutely no fund 
from which you can, for instance, pay 
your current expenses, without im- 
pairing your capital. 

“As nearas the Examiner could as- 
certain the amount which would ordin- 
arily represent your surplus and which 
you had on the date of his examina 
tion was $113,280.88, which he has 
very correctly charged as a direct 
liability, which leaves you without 
any working surplus. On December 
31, 1906, you reported to this Depart- 
ment a surplus over all liabilities of 


$125,801.36. If this. is correct, your 
eapital is now impaired to the ex- 
tent of the difference between this 
amount and the amount of surplus 
reported by the recent examination. 
In fact, with this contract in ex- 
istence I do not see how you can 
spend any money without impairing 


your capital because the moment you 
accumulate a cent of profit, this con- 
tract makes it the property of the 
Securities Corporation. 

“The Securities Corporation by de- 
faulting in its second payment to the 


Pennsylvania Company has lost its 
ownership of the majority of the 
stock of your company, It might be 
said that so long as the Securities 
Corporation owned your company it 
might be to its interests to allow 
your surplus to accumulate, but to 


reimburse it for its loss it may now 
be said to have a motive for de- 
manding the surplus as it is earned. 

“This situation is in no way affect- 
ed by the fact that you are alleged 
to own the control of the General 
Insurance & Investment Company 
which owns the control of the Under- 
writers Securities Corporation, which, 
in turn, owned the control of the 
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MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1854. 

Geo. A. Berry, President. 


John H. Claney, V.-Pres. & Treas. 
W. K. Reifsnyder, Secretary. 





WOOD BROTHERS 2 PECK 


100 WILLIAM ST., 


NEW YORK CITY. 
am 


Unusually well equipped for placing 
with high-grade companies, the sur 
lus business of out of town agents. 
orrespondence invited. Prompt and 
ffi_ient service guaranteed. 


reinsurance | 


‘Northern Assurance G6. 


OF LONDON, ENG. 


U. S. Statement as of Jan. 1, 1907. 
Admitted Cash Assets 
All Liabilities, incl. Res’rves. 3,054,54% 


’ 





Net Surplus in U. S. ...... $1,175,635 


| Eastern and Southern Departments 
| Company’s Building, 
| 38 Pine Street, New York. 
GEORGE W. BABB, Manager. 

T. A. RALSTON, Sub-Manager. 





... SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 


ORGANIZED 1866 





United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr 


.«. $4,230,182 | 


Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 
United States Branch. 
92 WILLIAM STREET, NEW YORK. 
U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





1853 1907 


FIFTY-FOURTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY. 


YORK, PENNA. 
| a 
| Assets $1,017,369.65 


$453,084.11 


Net Surplus 


E. K. McCONKEY, 


ok H. MILLER, President. 
Secretary and Treasurer. 





the Leading Fire Insurance Company 
of America. 


| 
| 
| 





~, - 


WM. B. CLARK, President. 








Gommercial Union Assurance Company 
(Limited) 
OF LONDON. 


| PINE AND WILLIAM STS., NEW YORK CITY 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 
Excess Lines handled anywhere. 


| Good connections at Lloyds, London. 
1 Correspondents solicited. 





Organized 1872. 


GUARDIAN 


Fire Insurance Co. 
Of Pennsylvania. 








Capital............$200,000 
BOs ckas ess: | Se 
Net Surplus.......° 72,405 


| Robert Dickson, President. 


Organized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


Capital............$200,000 
eer 








Net Surplus........ 109,251 
R. D. Tweeddale, Ass’t Sec. 


| Executive Offices: 


\ 8+. WILLIAM ST., 


NEW YORK 











THE EASTERN UNDERWRITER. 





Union Fire Insurance Company and 
the Insurance Company of the State 
of Pennsylvania, of which compan- 
ies you are president, 

“The laws of this State, and in 
fact, of nearly all states require 
companies to report all assets and 
liabilities and many of them provide 
a penalty for those who fail to make 
full and correct reports. In this 
State it is a criminal offense for any 
officer of a company to certify to a 
false statement to the Insurance De- 
partment. 

“When your statement for 1906 was 
made to this department your signa- 
ture was on this contract making 
your surplus a specific and direct 
liability. In answer to my interroga- 
tories, a record of which I took, you 
promptly admitted that this contract 
acted as a direct lien upon your sur- 
plus. And yet with both you and 
your secretary having this knowledge 
you made an affidavit and signed it, 
which is a part of your last annual 
statement, in which you said that 
the “above described assets are the 
absolute property of the said com- 
pany free and clear from any liens 
or claims thereon, except as above 
stated.” You and your secretary 
swore to this although your assets 
contained an item of over $125,000 
which you knew at that time belonged 
to the General Trust Company, 

“The result of your action has been 
to mis-state your financial condition 
to this and other Departments and 
to the public and to cause me to is- 
sue your company a certificate of au- 
thority to do business in this State 
in which I officially announced that 
you had complied with the laws of 
this state. 

“The Colorado Insurance Depart- 
ment has joined other departments 
in adopting as Jenient a course as 
the law would permit in dealing with 
the fire companies which suffered 
such extraordinary losses in the San- 
Francisco conflagration, Every com- 
pany that has shown a disposition to 
act fairly in readjusting its finances 
has been given an opportunity to do 
so, but this desire to assist does not 
go to the extent of permitting com- 
panies to conceal their liabilities or 
to leave them off their annual state- 
ments as you have done; nor does it 
justify the Department in overlook- 
ing this contract which virtually for- 
ces the impairment of your capital. 

“In view of these facts I am 
forced to conclude that your Com- 
pany has failed to comply with the 
law, that it is in an unsound and 
impaired condition and that the con- 
dition is such as to render your op- 
erations hazardous to the public and 
to the policyholders; and your li- 
cense is, therefore, revoked in accord- 
ance with the duty placed upon the 
commissioner in Section 15 of the in- 
surance laws.” 

Company’s Attitude. 

Vice-President M. Joseph Nowlan, 
of the Union, when asked for a state- 
ment concerning the above, said that 
he deemed the position of Insurance 
Commissioner Rittenhouse in the mat- 
ter, “misleading, fallacious and ab- 
surb.” A reply to the Colorado com- 
missioners is being prepared by the 
management of the Union and will 
shortly be published. 

History of Union Fire. 

One of the oldest fire underwriting 
institutions in this country, the Union 
Fire, of Philadelphia, has been con- 
tinuously in business since 1803. Hard 
hit by the Baltimore conflagration itt 
sought new capital, which action 
enabled new interests to obtain its 
majority control early in 1905. The 
new owners, under the direction of 
Muir and Houghton, the former at 
one time Pennsylvania special agent 
for the Manchester Fire, radically al- 
tered its method of doing business. 


William L. Muir, long vice-president 
of the Fire Association, was elected 
president of the Union, and the Com- 
pany affairs were handled in conjunc- 
tion with those of the insurance Com- 
pany of the State of Pennsylvania, 
which latter corporation was _ also 
largely owned by Muir and Houghton 





UNDERWRITERS BREATH EASY. 





Kentucky Tobacco Growers and Buy- 
ers for British Concern Make 
Satisfactory Agreement. 
Managing fire underwriters as_ well 
as local agents located in Western 
Kentucky breathed a sigh of relief 
when appraised of the agreement 
reached between representatives of 
the Society of Equity and buyers for 
the Imperial Tobacco Company of 
London, whereby the latter take over 
6,000,000 pounds of tobacco stored by 
the planters for the past year, and 
which they persistently refused to 
sell except at their own price. It is 
understood that the figure demand- 
ed will be paid them, and that it will 
prove to be the highest price paid 
for the product in nearly forty years. 
Rather than accept the terms first 


offered by the British tobacco trust 
the tobacco growers stored their pro- 
duct, and as last year’s crop. re- 
mained unsold they had decided not 
to plant again this year. Now thar 
a sale has been effected, however, 
it is assumed conditions will return 


to normal, 

For the past few months feeling 
has ranged high and the destruction 
by fire of not a few warehouses 
whose owners refused to endorse the 
policy of the Society of Equity, oc- 
curred. Appreciation of the high ten- 
sion under which the planters acted, 
created a feeling of decided appre- 
hension on the part of insurance men 


RESIDENT AGENTS LAW. 
Congress to Consider Enactment of 
Such a Measure for District of 
Columbia. 


When Congress again convenes it 


will consider a bill designed to se- 
cure protection for the local agents 
of Washington. The measure, pre- 


pared by Insurance Superintendent 
Thomas E. Drake, provides that out- 
Side fire. marine and casualty compa- 
nies shall do business in the District 
vf Columbia only through duly au- 
thorized local agents. A former draft 


of the bill was held up because of 
expected Congressional action upon 
the Ames measure. 


Eagle Fire in New York. 
Fire continues actively 
to establish agency connections 
throughout the countrv. some of the 
most recent appointments in New 
York State made by Special Agent 
George W. Walker, being as here 
given: James Kilby, Nyack: Louis J. 
Butzell, Sangerties; Percy W. Decker, 
Catskill: N. S. Daly, Penn Yan; W. 
G. Quackenbush, Rockport: Wm. C. 
Donnan, Le Rov; W. C. Collins, Hom- 
er; Geo. F. Morss, Camden: Shee- 
land & Nearing, Oneonta; G. E. Lind- 
sey, Mexico. 





The Eagle 





Jersey City’s Water Supply. 

Pending the repair of a leak in the 
supply pipe from the Boonton reser- 
voir, Jersey City will get its water 
from neighboring cities. 

Tf allowed to go unchallenged the 
clause in the personal accident poli- 
cy of a casualty company, agreeing 
to submit a contested claim to arbi- 
tration before taking it to court, is 
null and void, a Detroit judge having 
so decided, 





TROUBLE ENDED. 
Assurances Given That the Rate War 
at Bluffton, Ind., Is Over, and 
That Tranquility Reigns 


President Smith, of the Indiana 
Association of Local Fire Insurance 


Agents, has advised the National or 
ganization that the rate war at Bluff 
ton, which raged fiercely for a sea- 
son and threatened to Spread into ad- 
jacent territory, is at an end, having 
been adjusted to the satisfaction of 
all parties at interest. Mr. Smith 
further says that rate matters are 
now tranquil throughout the Hosier 
State. ‘ 
The Indiana Association had active 
ly interested itself in the disturbances 
at Muncie and Bluffton and aided not 
a little in harmonizing the late dif 
ferences at both centres. All of the 
Muncie agents are members of the 
State Association, and greatly appre 
ciate its power for sustaining good 
business practices. 
A HISTORY TO BE PROUD OF. 
Philadelphia Fire Underwriters Assc- 
ciation to Celebrate 24th Anni- 
versary. 


In the present month the Philadel 
phia Fire Underwriters Association 
will have attained to the respectabk 
age of twenty-four years, and arrangs 


ments to quietly celebrate the event 
are in progress. Working through 
its committees and as a whole the 


association has done much to improve 
the genera] fire underwriting condi 
tions of the Quaker City, the present 


effective high pressure water service 
through the down town district hav 
ing been installed largely as the re 
sult of intelligent agitation on the 
part of the insurance men. 


LEAVE BANTA OFFICE. 
Eagle and the Delaware Appoint New- 
man and MacBain Their Met- 
ropolitan Agents. 

A surprise of generous proportions 
was afforded the local underwriting 
fraternity in the announcement on 
Monday morning that the Eagle Fire 
of New York and the Delaware Fire, 
of Philadelphia, had transferred their 
representation in New York city from 


the W. S. Banta agency to that of 
Newman and MacBain. It was gener 
ally recognized that the latter firm 
would stand a fine chance for secur 
ing favors should companies in the 
janta office conclude to make new 
connections. but the common under 


each company was 
relation, and jointly 


standing was that 
to retain its old 


decide upon a manager for the 
agency. That the Eagle and the Dela 
ware will do well with their new 


representatives without saying 
for the firm is in touch with a choice 
grade of risks, and hustles constant 
ly for business. 


goes 


Companies Faij to Get Manager for 
Banta Office. 

The meeting of executives of com 
panies represented in the W. 8S. Ban 
ta agency, of New York, met on 
Thursday last according to program, 
but failing to agree upon a manager 
for the office, they decided to hold a 
further conference on the 14th inst., 
when it is hoped a decision will be 
arrived at. 

Each official present recorded him 
self as favoring the continuation of 
the agency in all its integrity. The 
defection of two companies, it is now 
held, means the disintegration of the 
office, and acting upon that belief 
ambitious local men are redoubling 
their energies to secure plums. 
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Leopo d Gane, 


Samue;: Gans, 
Vice Pres. & Gen’! Mgr. 


Pr sideut 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
i-tent witn proper resu' ts, accompanied 
‘wais witn C sh Guarantee. Our 
ethods fortify adjusters in advance of clos- 
glos 

Always telegraph or telepho.e at our 
x pense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
iome Office, Chicago, 2U7 209 E. Madison St 





QUEEN 


Ins. Co. of America, 


NEW YORK 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. © 





No. 68 WILLIAM ST,, 
New York. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


00°90 


Surplus Line 
INSURANCE 


000 
Reliable Policies Only 


Yreeholders Ins. Co., Topeka, Kans. 


‘ravelers Fire Ins. Co., of Pine Bluff, 
Ark f 
federal Llyods, 
ec Reports of 


of Chicago, Th 
Companies, 


SON 
INSURANCE OFFICE 
OF LONDON. 


These 





FOUNDED 1710 





United States Branch: 


54 Pine St.. New 


York. 
Western Department: 


171 La Salle St., Chicago 


Pacific Department: 
215 Sansome St., San Francisco 
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FOR BETTER BUILDING LAWS. 





Chemung County, N. Y., Board Endors- 


es Work of National Board of 
Fire Underwriters. 

Under date of the 28th ult. the 
subjoined was sent by the fire insur- 
ance agents of Chemung County, N. 
Y., acting through a special committee 
to the mayor and common council of 
Elmira: 

“We beg to submit the following for 
your consideration; The National 
Board of Fire Underwriters having 
asked for the co-operation of the lo- 
cal Association of Fire Underwriters 
in cities of 5,000 population and over; 
looking to the enactment of adequate 
Building Laws throughout the coun- 
try, and having requested that they 
adopt resolutions urging the munici- 
pal authorities to take necessary ac- 
tion to this end; The following Re- 
solutions were unanimously adopted 
at a recent meeting of the Chemung 
County Board of Fire Underwriters: 

Resolved, “That the Chemung 
County Board of Fire Underwriters 
are in hearty sympathy with the 
work of the National Board of Fire 
Underwriters in their endeavor’ to 
bring about the adoption by the City 
of Elmira of the 1907 Building Code 
prepared by their Committee: 

“That we believe the time has come 
when it is imperative that more strin- 
gent Building Laws be enacted in 
cities throughout the country: 

“That the National Board of Fire 
Underwriters have taken a step in 
the right direction and should re- 
ceive the earnest support of the au- 
thorities and citizens in every city 
of the Union, for not only is an enor: 
mous amount of property subjected 
to needless waste every year, by the 
existing conditions, but the lives of 
the inhabitants in many of our cities, 
are constantly menaced, 

“In view of these facts we earnest- 
ly request that your Honorable Body 
give this important matter your care- 
ful attention and trust you will in 
the near future adopt such measures 
as will accomplish the desired re- 
sults. 

“Copies of the 1907 Building Code 
which represents the work of experts 
whose high authority in building con- 
struction is unsurpassed, are in your 


careful consideration by your body 
and have confidence to believe that 
Elmira will be among the first cities 
to act upon these important meas- 
ures.” 





A HARD PROBLEM. 
Managerial Committee Puzzled As to 
Best Means of Handling Wash- 
ington, D. C. 

Conditions in Washington, D. C., 
fire insurancewise, are about as bad 
as they could well be without hav- 
ing complete demoralization. Al- 
though all of the domestic and many 
of the outside companies left the 
board months ago, and are seeking 
business each according to the in- 
dividual judgment of its managers, a 
number of offices have held the local 
board together and live up to its 
regulations. That they suffer a loss 
of income in consequence: is true, 
but they have persisted in the theory 
that bad as conditions are, they would 
be far worse, if the association were 
formally dissolved, and a free for 
all scramble for premiums ensued, 
Some days ago the special commit- 
tee of the Eastern Union visited the 
Capita] City and conferred with the 
local men as to the evils complained 
of and the best means of remedying 
them. 

The idea of self-government for the 
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Washington agents is gaining in fav- 
or with outside managers, while not 
a few specials although opposed in 
principle to any curtailment of terri: 
tory or authority from the Middle De- 
partment Association, yet admit the 
tailure of that organization to accom- 
plish in the District of Columbia, 
what was expected. 





SCHENECTADY’S FIRE LOSS. 
Creditable Record of the City for the 
Fiscal Year Ended Novem- 
ber 1, 1907. 

Henry R. Yates, the efficient chief 
of the Schenectady, N. Y., fire de- 
partment, has prepared his annual re 
port for the fiscal year ended Novem- 
ber 1, 1907. For purposes of com- 
parison we present the returns of 

last year with those for 1906: 





Total number of alarms ...........- 
Insurance carried on buildings ...... 
Insurance carried on contents ........ 
Total IMGUSENCE 2. cccwecsesvcvreeses 
Insurance paid damage to buildings .. 
Insurance damage paid to contents .. 
Total insurance losses ...........++: 
Estimate losses not insured .......... 


Amount of Insurance over losses paid 936,381.47 


GARAGE FIRES. 





Causes for the Burning of Such Prop- 
erties—A Record of Actual 
Happenings. 





From its carefully compiled records 
one of the large agency companies, 
prepared the subjoined interesting 
data regarding the causes of recent 
fires in automobile garages. The mat- 
ter is culled from “The Journal of 
Commerce and Commercial Bulletin:” 

A workman was using an electric 
drill underneath an automobile. The 
gasoline feed pipe was struck accident- 
ally, making a hole. The escaping 
gasoline was ignited by the sparking 
of the armature on the drill. Loss 
severe to building and machines. 

A short circuit in the electrical ap- 
paratus of a gasoline car resulted in 


the destruction of five automobiles, 





1907 1906 
228 204 
$574,500.00 $350,100.00 
441,100.00 151,950.00 
1,015,600.00 502,050.00 
21,642.08 66,173.72 
57,576.45 73,116.77 
79,218.53 139,290.49 
1,820.00 8,000.25 


362,759,051.00 





From the above it will be noted that 
the year newly at an end had a far 
better record than the preceding 
twelve months. 


BLACKWELDER’S SUCCESSOR. 
W. L. Steele to Assume Management 
Niagara Fire’s Western Depart- 
ment January First. 








When, as announced in last week's 
issue of the Eastern Underwriter, 
Isaac S. Blackwelder, of Chicago, re- 
signs as Western manager of the 
Niagara Fire, of New York, a posi- 
tion he has held almost continuous- 
ly for twenty-seven years, he will 
be succeeded by W. L. Steele, for 
some years past assistant manager of 
the branch, and generally esteemed 
as a man of superior underwriting 
ability. ‘ 

J. P. Singleton, of Toledo, State 
Agent for the company in Ohio and 
Kentcky, will be assistant manager. 

The intimation that with the re- 
tirement from service the Niagara 
would close its Western department, 
is scouted by the company’s officers, 
who emphatically assert that no 
such idea has ever been entertained. 





TAKEN OVER BY SOUTHERN. 





All Outside Business of the Star Fire 
Re-insured—Company to Write 
in Home Field Only. 





As of November first practically 
all business upon the books of the 
Star Fire of Louisville, was re-insured 
in the Southern Fire, of New Orleans, 
the first named company to continue 
operations in the States of Kentucky 
and Tennessee only. 





Gobbled by the Globe and Rutgers. 


What remained of the annual busi- 
ness of the New Jersey Fire, of Cam- 
den, after the numerous cancellations 
that followed its lately announced 
impairment in capital, has been re- 
insured in the Globe and Rutgers 
Fire of New York. 





Prominent Boston Agent Dead. 


Frederick B. Carpenter, of the wid- 
ly known Boston agency firm of Geo. 
O. Carpenter and Son, died on Mon- 
day. He had been ill for some time. 


the garage and surrounding houses 
and barns. 

Machine broke down and caught 
fire from lantern used to hunt the 
trouble. 

var in storage sprunk aleak and 
the gasoline was ignited by a near- 
by light. 

Electric spark on apparatus ignit- 
ed gasoline fumes. 

Tank of a car was pierced by a 
piece of pipe which flew up on the 
road. The escaping gasoline was ig- 
nited presumably by the sparking vi- 
brator, resulting in an explosion. 

Garage destroyed as a result of 
an employe dropping a match into a 
pool of water caused by overflow from 
sewer and heavily coated with oil. 

Incandescent light bulb, accidental- 
ly dropped, broke and ignited gaso- 
line used for cleaning several cars. 

Gasoline leaked from a car tank 
to a pile of shavings and was ignited 
by a nearby light. 

Careless dropping of match in gar- 
age ignited inflammables on floor and 
caused $15,000 loss. Same cause re- 
sulted in bad fire in another city. 

Spontaneous combustion of waste 
and rags used in cleaning and paint- 
ing caused a $50,000 loss in one city 
and $100,000 in another. 

Burning brush in rear of a stable 
ignited fumes of tank belonging to 
adjacent garage, destroying the lat- 
ter. 

Defective electric wires in the build- 
ing caused serious fire. 

Car standing in street burned from 
cigarette butt carelessly flicked aside 
by passerby. 

Drunken owner attempted to fill 
his car tank with lamps burning. Us- 
ual result. 

Gasoline used for cleaning automo- 
biles with open lights in room. The 
expected happened. 

Pilot light on a steam car set fire 
to the car. 

Employe stepped on match which 
had fallen on saturated floor. Bad 
fire resulted. 

Workman set fire to car with light 
he was using. 

Employe struck a match to light 
lamps while tank was being filled. The 
explosion and subsequent fire ruined 
building and contents. 

Cap as accidentally left off gaso- 
line tank on car and spark from par- 
lor match used in lighting lamps flew 
into the filling hole. Explosion and 
bad loss 

Employe was filling car tank from 
vessej of the watering pot type. A 
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portable lamp hanging on the car to 
ligit the operation fell and broke. 
The rapidly consumed filament ignited 
the gasoline fumes. Loss, $75,000. 

Man stepped on a match, igniting 
waste. Negro boy mistaking pan of 
gasoline for water threw it on the 
fire. Garage destroyed. 

Workman in automobile repair 
room stepped on a match which ig- 
nited inflammables. Entire building 
destroyed. 

Employe, working under machine 
with electric light, accidentally broke 
the bulb. Gasoline from flooding car- 
buretor was ignited by the filament. 

Total loss to a garage from a fire 
caused by short circuit in an electric 
automobile. . 

Cigar stub laid on machine and 
forgotten caused bad fire. 

Pail of gasoline igniuted by em- 
ploye who smoked near. 

Gasoline dripping from machine 
was ignited by lamp with ventilat- 
ing openings which had been placed 
on the floor. > 

In addition to the above many 
cases have come to our notice of fires 
in private and public garages where 
the cause has been given as careless- 
ness with matches, smokers, open 
lamps, flooding carburetor, explosions, 
etc., but where the exact manner in 
which the fire started was not in- 
dicated. The examples given, how- 
ever, serve to show the readiness 
with which fires may be started, and 
they are generally severe, owing to 
the nature of the materials about. 





OFFICIALLY COMMENDED. 


Colorado Insurance Commissioner 
Speaks Well of Jefferson Fire 
and Its Managers. 

Not only did the Colorado Insur- 
ance Department, in its lately con- 
cluded examination of the Jefferson 
Fire, of Philadelphia, find the com- 
pany to be in a thoroughly solvent 
condition, with gross assets of $1,- 
092,603, and a net surplus of $188,670, 
but Commissioner Rittenhouse ex- 
pressed his appreciation of the char- 
acter of its investments and further 
stated that its affairs are “well man- 
aged and the books accurately kept.” 
The only criticism offered was that 
under the existing arrangement, Bil!- 
ington. Hutchinson and Company, who 
manage the Jefferson Fire, keep 2 
portion of the records, which, in the 
opinion of the commissioner, should 
belong solely to the company. The 
suggestion that this be changed was 
at once adopted, and all records of 
the Jefferson’s transactions, are now 

in possession of the corporation. 





WANTED. 





One of the most progressive local 
agencies in New York City, writing 
a large business, much of it of the 
preferred class, yielding exceptionally 
low loss ratio, is open for one or two 
additional companies. Address in con- 
fidence, L. R. 





Trained aceountant, with experi- 
ence in large foreign fire insurance 
company, seeks a new connection 
where the chances for advancement 
are brighter than in his present po- 
sition. “Experience,” care “Eastern 
Underwriter.” 





An agency for New York City, of 
a fire insurance company by an un- 
derwriter of unquestionable ability, 
who is thoroughly conversant with 
local conditions, and can write a large 
and profitable business. Address, 
Pri Town,” Eastern Underwriter of- 
ce. 
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E!mira Increases Its Fire Protective 
Service. 





Through the purchase of a new 
first-class steamer Elmira, N. Y., has 
very substantially increased its fire 
protective service. The steamer, 
manufactured by the American La- 
France people, has a capacity of a 
thousand gallons per minute. Last 
Thursday the engine was tested as 
follows: Throwing streams as fol- 
lows: 4 l-inch; 3 11-8-inch; 2 11-4- 
inch; 1 13-8-inch; 1 11-2-inch; 1 1 3-4- 
inch and 1 2-inch. All tests were 
from a six-inch main and to the 
height of a five-story building. 





Dean Schedule for Springfield, III. 





Falling into line with Danville, 
Muncie, Rock Island and other IIli- 
nois cities, Springfield has now adopt- 
ed the Dean schedule, and will be- 
gin rating under it early next month. 





Hugh B. Ely, an old-time mutual 
fire man, and for the past twenty- 
five years superintendent of the in- 
surance department for the Pennsyl- 
vania Railway Company, died on the 
evening of the 30th ultimo. 





Permission to write ocean marine 
insurance in New York has been 
granted the Fonciere Insurance Com- 
pany of Paris, France. 





License to operate in New York 
State has been granted the lately 
formed American National insurance 
Company of Rock Island, Il. 





Consideration is being given the 
erection of a three-story shoddy mill 
building and storehouse at Little 
Falls, N. Y., the plant to cost $35,000. 





A classification committee is en- 
deavoring to harmonizing the con- 
flicting rates upon Chicago hotels and 
boarding houses. > 





ADDITIONAL LIFE NEWS. 
(Continued from page six). 





COMPREHENSIVE PUBLICITY. 
(Continued from page four.) 


the small or new company cannot af- 
ford to incur any greater expense 
than the larger or older companies. 
On the other hand, it is apparent that 
the small or new company should 
expend less of the premiums received 
than the larger company for the very 
reason that its fixed charges will be 
abnormal until] it has grown to suf- 
ficient size to enable its manage- 
ment to so conduct its affairs as to 
bring down the percentage of ex- 
penses to that which is incurred by 
the older or larger companies. The 
very thing that the newer or smaller 
companies in many cases believe wil! 
be to their advantage, is undoubtedly 
to their disadvantage. What they 
need is protection—as an actuary who 
believes the new or small company 
needs to spend more money than the 
larger one stated to me: “They need 
protection. just as the tariff protects 
small institutions.” I do not believe 
permitting the portion of premiums 
to be spent for expenses that is placed 
in the reserve by the larger or older 
companies will furnish what is term- 
ed as protection. On the other hand, 
I believe it would give greater protec- 
tion, greater assistance in fact, would 
make possible the building up of the 
smaller companies and the ultimate 
success of the well-managed new 
companies, if there were placed upon 
the statute of every State:a provision 
that would require the large, the old, 
the new and the small companies— 
all to conduct their business within 
the same limits, and to value their 
policies upon the same basis, and un- 
less such a provision is made, the 


new or small company will have dif- 
ficulty in competing with the older 
and larger companies. 





MORE LIBERAL VALUES. 





Home Life Issues New Policy Prom- 
ising Greater Returns Than 
State Laws Require. 





After spending months in its prep- 
aration the management of the Home 
Life of New”¥prk, has just placed 
upon the market a new policy upon 
the standard form prescribed by its 
home State, but granting loan, cash, 
paid-up and extended term values far 
greater than those required by the 
New York laws or, in fact, those of 
any other commonwealth. 

Here are the values guaranteed un- 
der a 20-payment life policy, issued at 
age 35, and for $10,000: 

Loans or Paid-up 
Cash Value Life Ins. 


P id-ur Con 
tinued Ins. 


rs. Yrs. Mths. Dys 
3 $ 582.00 $1,310 6 & 15 
4 824.60 1,830 9 4 24 
5 1075.20 2,340 11 11 10 
6 1334.00 2,850 14 13 
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1601.40 3,360 16 2 
& 1877.70 3,860 17 10 11 
9 2163.10 4,370 19 3 
10 2457.80 4,870 20 6 12 
11 2762.40 5,370 21 7 
12 3076.80 5,870 22 6 33 
13 3401.60 6,370 23 5 5 
14 3737.00 6,860 
15 4083.30 7,350 25 0 26 
16 4441.10 7,850 25 11 19 
17 4810.70 8,340 26 
18 5193.10 8,840 2 2 
19 5588.90 9,330 29 «11 15 
20 5999.20 10,000 

The contract is written upon all 
approved plans. 

The Home Life will on January 
first go on a three per cent. reserve 
basis. x 





Mutual Life Trustees Nominated. 

The new State law requiring the 
nomination of mutual life insurance 
company trustees seven months in 
advance of board vacancies, the ‘“ad- 
ministration” ticket of the Mutual 
Life has been put forward. It con- 
tains the following names, five of 
whom—Messrs,. Ridder, Shook, Shil- 
leto, Wilson and Smith were put for- 
ward last year by the  Policy- 
holders Committee—the nominees 
are: Dumont Clarke, Cyrus H. K. 
Curtis, Julian T. Davies, H. Rieman 
Duval, A. D. Juilliard, William H. 
Lambert, George P. Miller, Theodore 
Morford, Thomas M. Mulry, Emile O. 
Phillippi, Alfred M. Shook, Leroy 
Springs, Henry W. Taft, Cornelius 
Vanderbilt, Robert M. Woodward. 
William F. Harrity, William B. Dean, 
James H. Wilson, Emory W. Clark. 
Charles E. Smith, Herman Ridder, 
Frederick H. Eaton, Alfred E. Mar- 
ling, J. Rogers Maxwell and Stewart 
Shillito. 

That the International Policyhold- 
ers Committee will offer an indepen- 
dent ticket and make a contest as 
it did at the previous election is most 
improbable. 





Get an Additional Five Per Cent. 





During the remaining weeks of the 
year the New York Life will allow 
agents a five per cent. increase in 
first years commissions, a concession 
than can be granted without the 
Company’s exceeding the expens? 
limitation of the Armstrong laws. 





Capital Increase Decided Upon. 


Shareholders of the Bankers Life, 
of New York, at a special meeting 
on Tuesday, decided te increase the 
capital of the company from $100,000 
to $200,000. 


THE EASTERN UNDERWRITER. 


PAR AND NON-PAR. 





(Continued from page six.) 

A measure restricting a company to 
one plan of business will have the prac- 
tical effect of making the agents of 
such company the agents of other 
companies for such classes of busi- 
ness as that company is not permitted 
to write. This must, of necessity, 
be the inevitable result. Let it be 
supposed that an agent represents a 
company which is permitted to write 
participating insurance only, and 
that a prospect whom he is endeavor 
ing to write is convinced by investi- 
gation and arguments of other com- 
panies, that he should have a non- 
participating policy, and is willing 
to take the same from the agent re- 
ferred to if he can secure it, other- 
wise he must apply to another com 
pany. The agent, who depends for 
his compensation on commissions on 
policies written, will simply himself 
place the applicant in another com- 
pany which does write non-participat- 
ing insurance, and will receive his 
commission from such other company 
It is not reasonable to expect that 
he may take any other course. The 
company in whose employ the agent 
is, thus loses not only the benefit 
of his time and efforts, but the in- 
surance he is able to write, and a 
competing company derives corres 
ponding advantages. The life insur- 
ance solicitor ought not to be com- 
pelled by any law to inform any one 
seeking insurance on one plan, that 
his company is only permitted to in- 
sure on the other plan, and that he 
will have to place the applicant in 
some other company. In a large meas: 
ure the success of any life insurance 
company depends upon its agency 
force, and any law which must have 
the effect of thus restricting agents 
in securing business in competition 
with other companies and of compell- 
ing them to become the agents of 
other companies while nominally in 
the employ of a different company, 
cannot but have an injurious and 
demoralizing effect both on the agency 
force and the business of the com: 
pany employing it. 

Separation of Accounts. 

“Several of the States have already 
passed laws requiring foreign life in- 
surance companies issuing both par- 
ticipating and non-participating pol- 
icies to make a separation of the ac- 
counts of the two kinds of business, 
and to submit with their annual re- 
ports to insurance departments a 
separate gain and loss statement with 
reference to each of said kinds of 
business. Such legislation has been 
enacted in the States of New York, 
Minnesota, Delaware, Colorado, North 
Dakota and Wisconsin. It will thus 
be noted that while the States of 
New York, North Dakota and Min- 


nesota have enacted legislation sim- 
ilar to Bill No, 11, affecting their do- 
mestic companies, they have also so 
legislated that all foreign companies 
doing business in such States, and 
engaged in issuing both participat- 
ing and non-participating policies, 
must make a complete separation of 
their accounts of the two classes of 
business and submit annual reports 
accordingly. In enacting these laws 
requiring a separation of accounts of 
the two kinds of business and reports 
accordingly, by all foreign companies, 
the States referred to were in accord 
with the recommendations of the ‘com- 
mittee of fifteen.’ 

“If such a provision were enacted 
into a law by the State of Ohio and 
made applicable to domestic .com- 
panies as well as foreign companies, 
it would afford adequate protection 
of the rights of all participating and 
non-participating policyholders, and 
prevent, as far as it is possible for 
legislation to prevent, any of the ir- 
regularities for which Bill No. 11 is 
proposed as a remedy, in connection 
with the two kinds of business, when 
operated by the same company. Or 
to put the proposition in another 
form, if this provision of Bill No. 17, 
of the ‘committee of fifteen’ is an ef- 
ficient and wholesome measure when 
applied to foreign companies, as rec- 
ommended by that committee, and en- 
acted by the several States named, 
it would seem that it ought to be 
equally efficient and wholesome when 
applied to domestic companies.” 





In appreciation of the excellent 
work accomplished by E. H. Bisset, 
city manager at Toronto for the Ca- 
nada Life, the company has plaved 
him in charge of its Michigan busi- 
ness with chief offices at Detroit. Pri- 
or to his going to Toronto in 1903, 
Mr. Bisset for twelve years represent- 
ed the Canada Life at Brockville. In 
the sixteen years that he was identi- 
fied with the Eastern Ontario branch 
of the company, H. C. Cox, manager, 
Mr. Bisset has built up a fine busi- 
ness and has ever advocated and fol- 
lowed clean methods. He was the 
first president of the Life Underwrit- 
ers’ Association of Toronto, and has 
ever been active in the councils of 
the organiz?tion 

A Columbus, O., daily paper in 
speaking of testimony given before 
the Joint Committee of the Ohio 
House and Senate, gave a new kind 
of dividend. t said: 

“F, Sanderson, actuary of the Ca- 
nadian. (Canada) Life of Toronto, ad- 
dressed the committee urging that 
in the laws it shall recommend his 
company be allowed to continue its 
“comprennial” method of distributing 
its surplus. It does this every five 
years. 








SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our of- 
fice. Immediate binders given; 10 per cent. commission paid. Send us full in- 
formation; also a list of a few represented companies and the amounts they 
carry. A warranty will be required in some one of the companies mentioned 


below: 


London & Lancashire Fire Insurance Company; North British & Mercan- 
tile Insurance Company; Liverpoo! & London & Globe Insurance Company; 
Phoenix Assurance Company, Limited; Commercial Union Assurance Com- 


pany, Limited; Northern Assurance Company; 


Alliance Assurance Company, 


Limited; Royal Insurance Company; London Assurance Company: Sun Insur- 
ance Company of London; Continental Isurance Company of New York: Fire 
man’s Fund Insurance Company of San Francisco; Home Insurance Company 
of New York; Hartford Fire Insurance Company of Hartford; Insurance Com- 


pany of North America. 


We invite Your Patronage and Promise Careful Attention to Your Jnterest. 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William St. 


Chicago Office, 159 La Salle Street 
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AN APPRECIATION OF THE IN- 
DUSTRIAL AGENT. 


“So much can be said of the in- 
dustrial worker, agent assistant and 
superintendent, that it is hard to ad- 
vance any new ideas that would real- 
ly be beneficial to them. That they 
are hard workers, full of enthusiasm 
and Joyal to the core, few can doubt, 
and yet, is there any other business 
in which they would not be equally 
as successful? The work of an in- 
dustrial man is in many ways different 
from that of the ordinary life insur- 
ance agent. It is full of disappoint- 
ments and discouragements. One 
has not to deal with men as a rule. 
An agent must learn to be patient, 
to be a good listener, and to be sym- 
pathetic at all times. We have 
known men who have worked day 
in and day out with meagre results, 
and, yet, we have seen them on the 
street bright and early in the morn- 
ing just as optimistic as though 
the preceding two or three days had 
not been full of disappointments. 
Then, again we have seen other men 
leave the office in the morning ap- 
parently having no definite object in 
view. They enter upon their day’s 
with themselves, 


work dissatisfied é 
with 


with their superintendent and 
the whole world at large. The latter 
class will never succeed. They are 
a discouragement and a disappoint- 
ment to many who are willing and 
able to contend with conditions as 
thev find them 

‘Too much cannot be said in favor 
of the loyal Industrial Agent. They 
do a great work. Many do not un- 
derstand how great a work. To the 
most of us the discouragement would 
be too great. We would not be good 
soldiers. we would become deserters. 
believe that no praise 


Therefore, we ( 
optimistic agent 


is too great for the 
who sees a silver lining in every 
scloud."—H. C. Stieglitz, Supt. Stuy- 
vesant Heights, Brooklyn District, 
Metropolitan Life. 


“A Good Time for Good Men.” 


Judging from the standpoint of per- 
sonal experience, E. C. Peed, of Balti- 
more, manager of the Maryland State 
agency of the Sun Life of Canada, 
holds the present to be a decidedly 
“good time for good men in the life 
insurance business.” “Thus far in 
i907.” Mr. Peed says, “we have had 
the best year in our history, while 
the record for the month newly clos- 
ed. October, exceeds that of any of 
its predecessors. Our agency num- 
bers some twenty-five men, seventeen 
of them being in Baltimore City, and 
each one working is meeting with 
and some of them to a mark- 


success, . c 
ed degree The ‘cleaning’ process 
that has been going on for some time 
past has been productive of quite a 


number of results, chief of which 
in my mind. has been the raising of 
the standard of men in the business 
to a higher plane than ever. From 
an experience of ten years I do not 
fee] there was ever as good a time 
for good men to be in the business 
as at present. It offers unlimited 
field for the capable, honest, ambiti- 
and to any and all such 


ous man, 
above 


who want a business that is | 
reproach: a business that appeals to 
all of the higher and finer sensi- 
bilities of mankind, I would say look 
into the workings of life insurance. 
As in any profession some eardinal 
principles are 
and were I asked to name them as ap- 
plying to life insurance I would say 
that any clean-cut man with enthus- 
jiasm. ambition, loyalty and a deter- 
to succeed would make to- 


necessary for success, 


mination 


Damage estimated at $7,000 caused 
by fire was done the plant of the 
W. H. Compton Shear Company, Cam- 
den atreet, Newark, N, J, last Friday. 


THE EASTERN 


day as large, if not a larger, success 
in the life insurance field than in 
practically any other profession. To 
such men there are always oppor- 
tunities and the heights of success 
are unlimited. 





CHANGE IN LAWS NECESSARY. 
If, in the opinion of Duke A. Put- 
ney, of Richmond, manager in Vir- 
ginia for the Union Mutual Life, of 
Maine, the old-time companies are to 
hold their own with the late entrants 
into the field, the New York laws 
and those of other States paterned up- 
on them, will have to be considerably 
liberalized. To quote Mr. Putney: 

“Life insurance conditions in Rich- 
mond are beginning to brighten re- 
garding new business, but the condi- 
tions, under which it has existed for 
some time, has caused the general 
agents here, to be very, very careful 
in the amount of money expended on 
solicitors. Therefore, the results 
have only been about one-half those 
of former years; and the future de- 
velopment of the business remains 
with the companies, as to what kind 
of contracts they make with their 
general agents. There have _ been 
hundreds of bright men who have 
left the insurance business, for other 
occupations that will never return to 
the ranks and as for the companies, 
they have made grave mistakes in 
allowing agents to leave their ser- 
vice, as unquestionably the best as- 
set an office can have is a good agency 
force. The companies have not ap- 
preciated this fact as they should 
have done. There will be many 
changes in this city next year, as the 
new companies are giving better prop- 
ositions than the old liners, of good 
age. We certainly hope that there 
may be some changes in the New 
York laws, as we have not had as 
much faith in them any how, as we 
have in the ten commandments. 

“We will believe that the legislat- 
ures will be more moderate with 
drastic laws which have been past 
by some of the ill-famed pastors of 
insurance companies, believing they 
were acting in wisdom, and the time 
will come when such ignoramuses will 
be debarred from public service.” 





In the Hartford District of the Met- 
ropolitan, R. D. Schaefer, superin- 
tendent, the prospects for the balance 
of the year 1907 are looking very 
bright. Among those who are helping 
it to assume this aspect of anticipated 
prosperity might be mentioned As- 
sistant Tierney of the Rockville Sec- 
tion, who is the leader in industrial 
and has set out to claim the same 
title in the Ordinary Department. As- 
sistant Stanton of the Thompsonville 
Section is a close second. Agent Ed- 
ward O’Brien has proved. himself a 
large ordinary producer for’ the 
month of September, while Agent 
Burke seems to have struck the same 
gait. Reviewing the industrial 
branch Agent Senger is bending all 
his efforts to the rebuilding of a debit 
which appears to have tried the pa- 
tience of his predecessors. His large 
amount of advance payments seems 
to be a source of pride to Mr. Senger. 
In a word, it is hoped to round out 
the year with a good record in both 
departments with the aid that each 
agent and assistant can give to ac- 
complish this end. 





WANTED. 


A general agency for an old estab- 
lished casualty company doing Acci- 
dent, Health, Liability, Plate Glass 
and Burglar business, by a_ promi- 
nent firm with best references, and 
security if necessary, for Illinois, with 
headquarters at Chicago. Address “M. 
* L.,” The Eastern Underwriter of- 

Go, 


UNDERWRITER. : 


VARIOUS TOPICS DISCUSSED. 


President Dunham, of The Travelers, 
Reviews Insurance Situation in 
Interesting Manner. 


eee 


(Continued from last week’s issue.) 


“It seems to me that that one piece 
of legislation indicates a tendency in 
the direction of greater corporate con- 
trol and regulation by the federal gov- 
ernment; not for the purpose of pun- 
ishing anybody, but for the purpose 
of regulating all these great indus- 
tries for the greater benefit and ad- 
vantage of the people who are inter- 
ested in them and who have the right 
to demand that they shall be proper- 
ly and conservatively conducted. 
Well, when that comes, if it ever does, 
I can see no good reason why insur- 
ance companies should not fall into 
line with other corporations conduct- 
ing affairs in several of the states 
or all of the states as most insurance 
companies do. That is a class of cor- 
porations that will with propriety 
come in with the rest of them and 
be subjected to the control or to the 
regulation of one government instead 
of forty or fifty, all acting diiferentiy. 
The railroads know what it means 
now. They have had experience re- 
cently with the multiplicity and di- 
versity of government, which enables 
them to know what the insurance 
companies have enjoyed for a good 
many years of the same kind. And 
while legislation has had the tenden- 
cy I have indicated as applied to the 
business of liability insurance, (it 
has had that application because lia- 
bility insurance is so closely related 
to the great industries of the coun- 
try) the people have shown a dis- 
tinct sympathy with it in my judg- 
ment; because it has been observed 
in our experience here that juries 
are becoming accustomed to render- 
ing larger verdicts in cases of per- 
sonal injury, and the courts. (which 
are the most conservative influence 
in our civilization) have drifted more 
or less with that current and without 
the aid of legislation have sympathiz- 
ed more and more with the movement 
in the direction of larger compensa- 
tion to the employee and greater re- 
sponsibilities upon the employer. 

Most Objectionable Provision. 

“Life insurance has naturally been 
the subject of a greater amount and 
kinds of legislation than any other 
kind of insurance, because two or 
three years ago attention was brought 
to it so directly that it could not 
possibly escape the attention of the 
legislatures of the last session. The 
most important measures that have 
been enacted are the standard policy 
laws and the valuation laws, recom- 
mended by a body of men known as 
“The Committee of Fifteen,’ who re- 
presented the governors and the com- 
missioners and the attorney-generals, 
who assembled some months ago in 
Chicago. Acts have been -passed by 
twelve states requiring that all poli- 
cies of life insurance contain cer- 
tain provisions, that certain other pro- 
visions be excluded from all policies 
of life insurance. Well, that can be 
complied with: there is no great bur- 
den in anything that has been enact- 
ed by these various states, except the 
act which all have passed requiring 
that the full reserve after the pay- 
ment of three premiums upon all life 
insurance policies shall be converted 
into insurance of equal value in some 
form. That is going to make insur- 
ance more expensive. The mutual 
companies can provide for it out of 
the capital contributed by the policy: 
holders. It is no great burden upon 
them, because they will not find it 
out for several years. It must in- 
evitably though be deducted from 
that fund, and will go in diminution 
of the dividend that will be received 
by the mutual policyholders, Stock 
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companies can meet it only at the ex- 
pense of the stockholders, and it must 
be met in that way, and it will be 
met cheerfully. The additional val- 
ues that must be given in such cases 
amount to something like $40,000 a 
year to the Travelers, and as the 
business increases it will be more. | 
mention this to show you that while 
that legislation is adverse, it is by no 
means discouraging; it imposes an 
additional burden, but one that can 
be met and one that alarms nobody. 
But you see how these things reflect 
upon the company you represent, and 
it will lead you to represent it more 
diligently and faithfully than you 
have ever done before, because you 
know that our difficulties here are in- 
creasing somewhat. 
Uniform Laws Desired. 

“The thing to be most «cepiwred 
about legislation of this sort is that 
it leads away from uniformity in leg- 
islation. It is a most desirable thing 
for insurance companies and for those 
who are interested in them that the 
government of such companies should 
be uniform by all the states. It is 
a disadvantage and it is a discrimin- 
ation to pay one tax in one state and 
another in another, to submit to cer- 
tain values in one state and to other 
values in another. It is unjust to the 
policyholders, and the commuission- 
ers of insurance have been at work 
for a great many years to promote 
uniformity in legislation. When the 
legislature of New York enacted laws 
which in some respects attempted to 
govern the domestic affairs of other 
companies, (fortunately they were 
very much modified before enacted in 
those respects) it started a tide in 
the opposite direction,—in the direc- 
tion of diversity and conflict in legis- 
lation,w—and checked a tendency 
which was most encouraging, and 
which all people interested in insur- 
ance hoped would continue until 
greater uniformity should de obtain- 
ed. 


Discriminating Laws. 


“In Arkansas, Alabama, Georgia, 
Wisconsin and Texas, bills were in- 
troduced requiring that all insurance 
companies deposit 75 per cent. of 
their reserves held against life poli- 
cies in those states, and that those 
reserves be subject to local taxation, 
the same as any other property in 
such states. Fortunately reasons 
were shown in all states but Texas 
why such a bill should not pass, and 
the measure was defeated. In Texas 
it was enacted, but there were rea- 
sons which did not apply in other 
states. I think the unwisdom of it is 
recognized by the people of Texas, 
and that there is reason to believe 
that it will not continue in force there 
very long. I think they will be dis- 
appointed with its operation: I am 
sure they will be. I am sure after a 
little while they will see that it is 
not well founded, because such leg- 
islation is an attempt at a discrimin- 
ation in favor of the policyholders 
of one state against the policyhold- 
ers of another. It is unfair, it is un- 
wise, and is the kind of legislation 
that after a while defeats itself. The 
way to make a bad law abnoxious and 
to obtain its repeal is, to enforce :t: 
and I am afraid they are not going to 
apply that remedy in Texas. It looks 
that way. If they only will enforce 
it, that will bring about its repeal 
more speedily than any other possi- 
ble thing. I don’t know what to say 
about the legislation in Wisconsin, 
and I think I can be excused from 
passing an opinion on it because 
when the governor approved the bills 
he said he didn’t know what they 
meant; and I don’t know who else 
could be expected to interpret them 
if the governor who approved them 
side-stepped when he was “up 
against” that task, 


(To be continued next week.) 
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CASUALTY AND 


SURETY HAPPENINGS 





DR. KEELOR’S NEW CONNECTION 


To Become an Official of Empire 
State Surety and Head of Casu- 
alty Departments. 


In the Eastern Underwriter of last 
week we announced the resignation 
of Dr. R. S. Keelor as secretary of 
the Philadelphia Casualty Company 
of Philadelphia, and stated that he 
would shortly make a new connec- 
tion. He has since arranged to take 
the fourth vice-presidency of the Em- 
pire State Surety Company of New 
York, and will devote himself par- 
ticularly to directing its casualty 
branches, with which he is thorough- 
ly familiar. A recognized student of 
underwriting problems, Dr. Keelor 
will bring a wealth of experience tu 
his new position, a fact that Presi- 
dent Tomlins, of the Empire State, 
appreciated when arranging the con- 
nection. 

Frank K. Koehler, who has been 
agency director of the company for 
some months, resigned as of Novem- 
ber 1. 


Child Labor in the South. 

Southern textile mill owners are 
net a little incensed over the child 
labor inquiry now being persued by 
the Bureau of Labor of the Federal 
Government, which they believe, or 
preten: to believe, in acting in the 
interests of the New England manu- 
facturers. The use of child labor as 


practiced in Alabama and_ certain 
other Southern States is a lasting 


disgrace to manhood, and small won- 
der is it that the guilty employers 
are afraid to have the outside world 
made acquainted with the extent to 
which the practice is carried on. 





Systematic Robbery Charged. 
men are under arrest in New 
city charged with stealing par- 
cels of the aggregate value of $30,- 
000 from the Adams Express Com- 
pany. The police assert that the two 
ring-leaders in the stealing opera- 
tions were employees of the company 
and made a practice of diverting pack- 
ages from their owners to confeder- 
ates, located at out-of-town points. 





Six 
York 





Agency Manager Boggs Leaves Phila- 
delphia Casualty. 

John M. Boggs, on Monday, resigned 
the vice-presidency and agency man- 
agement of the Philadelphia Casualty 
Company, of Philadelphia. Clarence 
M. Brown, a well known attorney and 
a member of the company’s director- 
ate was chosen his successor. 

President Armstrong takes full 
charge of the agency department. 





U. S. F. & G. Pays Under Depository 
Bond. 





Under a bond guaranteeing Penn- 
sylvania’s deposit in the recently sus- 
pended Iron City Trust Company, of 
Pittsburg, the United States Fidelity 
and Guaranty Company, some days 
ago paid to State Treasurer Berry, 
$75,700. 





Close to a $1,000,000 in Accident 


Benefits. 

Very convincing proof of the fre- 
queney with which accidents happen 
is found in the statement made by 
the Travelers’ Insurance Company 
that in the first nine months of the 
present year it paid because of acci- 
dents to its policyholders almost a 


million dollars—to’ be exact, $948,- 
805.90. Of this sum $345,077 went 
for death indemnities. While many 
accidents. are of a trivia] nature, the 
figures last quoted emphasize ‘that 
many are attended with serious con- 
sequences. The prudent man _ will 
read the moral, and promptly avail 
himself of the protection afforded by 
the contract of a strong insurance 
company. 





A, Z. Banta Becomes Office Manager 
for Casualty Company. 


A. Z. Banta, a brother of the late 
W. T. Banta, long the leading fire 
insurance agent of this city, and in 
charge of the latter’s office for sev- 
eral years, has gone with the Casualty 
Company of America, He will direct 
the office work of the company, a 
task he is well qualified to perform, 
being an accountant of recognized abil- 
ity. 





$5,000 For Loss of Fingers. 

Suit has been entered in the Fed- 
eral Court at Cincinnati by William 
Scheuerman against A. F. Burk, the 
Bell Telephone Company and local 
street railway company for $5,000 
damages. Scheuerman alleges that 
his eight year old son, Rudolph, while 
wheeling a load of walnuts along the 
sidewalk, ran into a detached tele- 
phone wire which had crossed the 
street car wire. The boy took hold 
of it and lost three fingers by coming 
in contact with an exposed part. 





Goes With Philadelphia Casualty. 





Rebert G. Hazeldine, chief account- 
ant of the Casualty Company of 
America, resigned some days ago to 
take an official position with the 
Philadelphia Casualty Company. 


Must Pay for Employee’s Negligence. 








Because of the admitted negligence 
of an employee who deserted his post 
at a critical moment, the’ Aerial Rail 
way Company, of Washington Park, 
is held liable for $5,000 damages be- 
cause of injuries suffered by a pat- 
ron, James Weidlog, of Philadelphia, 
who was injured in an accident in 
the amusement railway conducted by 
the corporation on May 12 last. 





General Agency Charge. 

Victor H. Boydon, of Raleigh, has 
resigned the general agency of the 
National Surety Company, of New 
York, for Eastern North Carolina, and 
will confine his future efforts to rep 
resenting the corporation locally at 
his home city. He is succeed as gen- 
eral agent by G. A. Nicholl, of New- 
bern, a man prominently identified 
with large and aggressive interests in 
the Carolinas. 





Has Reserves Beyond Requirement. 
Insurance Commissioner’ Ritten- 
house, of Colorado, has advised that 
the London Guarantee and Accident 
Company, Limited, has reserves in 
excess of those required by law. 








Having admitted falsifying the ac- 
counts of the Gorham Publishing 
Company, New York, to the extent of 
$3,500, Edward G. Lawrence, former- 
ly employed as a bookkeeper by the 
concern was sentenced last Thurs- 
day to from one to two years in the 
penitentiary. 


Atlantic Casualty Soon ta be Writ- 
ing Business. 

Its capital of $10,000 
of $50,000 having been fully sub- 
scribed the shareholders of the At 
lantic Casualty Company, of Philadel 


and surplus 


phia, recently elected directors, the 
latter in turn choosing these _ of 
ficers: President, Charles C. Beyer; 
vice-president, Henry Jassett) 3 and 
Irvin Zimmerman: secretary and 
treasurer, Leonard L. Bowser, Georg 
W. Smith, Jr.. was appointed gen 


eral manager, Mr, Smith was recently 
in charge of the liability department 
of the Empire State Securety Com 
pany prior to which he was connected 
with the Ocean Accident. 


$10,000 Damages Asked by Father of 
Auto Victim. 

In Circuit Court, B. Newark, N. J., 
Asher Lambert, president of the Lam 
bert Hoisting Engine Company is de 
fending a suit brought against him 
by Benedict Merklinger, who seeks 
to recover $10,000 damages for the 
death of his son. George B., who on 
December 14, 1905, it is alleged. was 
fatally injured by an automobile own 
ed by Mr. Lambert. 


Embezzlement Compellied Receiver- 


ship. 
As a direct result of a shortage oi 
$38,000 in the accounts of Fred A 
Boron, cashier of the Dollar Saving: 


tank, of Akron, Ohio, the institutior 
has been placed in the hands of a re 


ceiver. Boron, who suicided, when 

his dishonesty came to light, wa 

bonded for $20,000. 

Tully Connects With Great Eastern 
Casualty. 


Frank Tully, well known in life in 


surance circles as a former agency 
superintendent for several companies 
has been appointed special field rep 


resentative for the Great Eastern Cas 
ualty and Indemnity Company of New 


York. Mr, Tully is highly recommend 
ed and his new employers are confi 
dent that he will make good in the 
accident field. 


For the alleged embezzlement of 
$7,000 from the Massachusetts Con 
struction Company, of Boston, Walter 
Raymond, of Brooklyn, was arrested 
on Thursday last, and will probably 
be extradited to Massachusetts. Ray 
mond was paymaster and foreman of 
a large gang of mechanics and is 
reputed to have severely padded the 
pay roll. 

An investigating committee having 
asserted that the accounts of Chas 
H. Northrop, treasurer of Newtown 
Conn., were short $4,600, that official 
was arrested and bound over for trial 
Northrop asserts that he is wholly 
innocent of wrong doing and that if 
an apparent shortage exists it i: 
due wholly to faulty bookkeeping on 
the part of former town officials. 


Maintaining that the publication of 
figures defining the aggregate liabi! 
ity of each fire insurance company in 
the congested district of Chicago 
needlessly alarmed business men, and 
served no good purpose. A number of 
agents of the Garden City, have peti- 
tioned the Illinois Superintendent 
urging that the data be not called 
for hereafter. The superintendent has 
the matter under advisement. 





WANTED. 


General Aaent with established of- 
fice, would like to represent for St. 
Louis or Missouri, a first-class cas- 
ualty company. Address “H,” care 
Eastern Underwriter, 





15 


OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
ment and taking no chances that 
technical legal definition of what 
constitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 


“The Central” of Pittsburg, Pa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted, 
For particulars address 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 








of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
David McClure, President. 


Andrew T. Sullivan, First Vice-Presi- 
dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 

Frank A. Condon, Third Vice-Pres. & 
Treasurer, o 


M. Joseph McCloskey, Fourth Vice 
President 

Walter C. McClure, Secretary 

G. E. Hart, M. J. Mulrennan, Asst. 
Secretaries. 





The Empire State 
Surety Company 


sed eeenee eau $500,000.00. 
393,906.78. 


Capital 
Surplus 


Surety and Fidelity Bonds, Liability, Burg- 
lary, Piate Glass, Boiler, Personal Accident 
and Health Insurance. 

William M. Tomlins, Jr., 

Moses May. 

Willard P. Reide, 

Daniel Stewart, 


-esident 

First Vice President 
Second Vice Presiden* 
Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague S§t, 
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WRITE FOR PARTICULARS. 


HENRY 6. PENNIMAN, President, 


United Surety Bldg. 


United Surety | Company 
E 4 Fidelity and Surety Bonds 


Burglary, 
dent, Health and Plate 


THE EASTERN UNDERWRITER. 
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Furnishes All Classes of 


And Issues 


ROLAND O. LAMB, Vice-P: ident. 
Personal s ee-Presiden 


AGGi- 


to the right men, 


Glass Insurance. 


ROBERT A. DOBBIN, Jr., Secretary, 


, JOHN HANCOCK BLDG 
Baltimore, Md, ‘ 





None but the best forms of Life, 
Policies issued. See our Optional Annuity Policy. Good Agency contracts 


The attention of Reliable Agents in search of desi able contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


WALTON L, CROCKER, Secretary. 


Endowment, Term and Instalment 


FRANCIS MARSH, 
Menager for Eastern Massachusetts, 


202 DEVONSHIRE STREET. 





METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 


ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 


highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


4 


ORGANIZED 1859. 


Cash Capital, $1,000,000.00 | 


Assets, 5,178,071.22 


Net Surplus, 


—— 


HEAD OFFICE: 
Cor. William and Cedar Streets. 




















Tle Management «The Nortipwestern 

Mutual Life Insurance Co. |] dered by the Nem York Legislature 

of Milwaukee ORGANIZED 1857 ade manda san tiles gaee oe 
AS. HATHAWAY, Seoreary | And By The Public 

e because more insurance was applied for in 

1906 Ss ae A go per a of The North- 

Dec. i « Ineurance in Fores It is capable of easy demonstration that The 

eee ST | Maa pee pl 

ee or ae 127,629,903 tract with its Dividend Options, Paid-up and 

Se ee ee 819,252,279 Endowment Options, Options of Settlement and 


the new Automatic Loan feature. 
Issues P; hip and Corporation | 
For further infarmation or an Agency, address 


H. F. NORRIS, 
Supeorintendent of Agenc:es. 





Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 














1,094,932.62 | 





J. G. Walker, President. 
T. Wm. Pemberton, 1st Vice-Pres. W. L. T. Regerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Ff Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 





OVER— $3,000,000.00 
OV ER—$55,000,000.00 
Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





Security Mutual 
Life Insurance Company 


BINGHAMTON, WN, Y. 








Mutual Life 


Insurance Company 
of New York 


Under a New Management, 
With the standard policies and the 
safe-guards established by the law of 
| New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
| with safety, 6 

With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 


The best dividend-paying company, 
The best company for policyholders, 
The best company for agents, 


Apply for agency to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


| Insurance Company 
of New York 
34 NASSAU STREET 
NEW YORK, N.¥ 




















THE FIDELITY AND CASUALTY COMPANY 


CHARLES M. TURNER, - - , Presiden 
Issues the New York Standard forms of 
policies providing annual dividends. Men $106.000,000 
of ability wanted in unoccupied territory. om 
For particulars, address | in the oe = egy during 
C. H. Jackson, Agency Sec’y, Home Office | 
57 YEARS. 
Pittsburgh Lifeand BY THE 


PE need castck sowsu sas one ld. ios0ea0aceeauseus $7,865,185.55 
ReGen. SO TOU. oh ccitees. 605000080 keiekewme ee 2,622,129.12 
ues Sele Gh Fes. BA, TAGE oo ccccccteteescasece 25,407,810.21 


This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, 
Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, My- 
wheel, Employers, Public, Teams. Workmen’s Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 

HENRY CROSSLDY, 

Assistant Secretary. 
GEORGE W. » 

38rd Assistant Secretary. 


ROBERT J. HILLAS, 
Vice-President, Secretary and Treas. 
FRANK B. LAW, 
2nd Assistant Secretary. 














‘LIVERPOOL 
Trust Company, AND J. ONDON 


| AND GLOBE 


Insurance Company. 


“Endorsed at Home” 
Instrance in Force in Peansylvania Over 
$10,000,000 

W. C. BALDWIN, Pres. 


Solicitors’ Contracts Direct ASSETS U. S. BRANCH, 


$12,335,961. 
with the Company NET SURPLUS 
No General Agents $4,623,651. 





Assets Exceed Total Liabilities by More 
miniiiain = $800,000 CONFLAGRATION PROOF. 
BLING, Pitteburgh, Pa. | New York Office, 45 William St. 








